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CONTRACT DIRECT WITH THE i ; 
HOME. OFFICE What Makes the 


An old organization with a new plan now wants an Motor Run? l 


agent in every city over 10,000 population. Offers 


for the first time an exclusive agency in the following 
Cities : Over hills anc valleys 7 power line 
There—where the dam spans the river, great 
Hinois Wisconsin Missouri Michigan Pennsylvania vna 7 as ee ‘ re - away 
yas Milwankes St Joseph Bay City Aliganas dynamos throb, and in the city miles away 
Cieero Racine St. Louis Flint Chester factory wheels spin with the power coming 
Decatur Superior Grand Rapids _— Erie over the slender wires. 
East St. Louis = Madison Nebraska Jackson Harrisburg : : : 
are Omaha Kalamazoo = f Here ‘n Chattano he Provident 
ockford Kansas Lansing unts h bv month to higher levels of 
Wichita New Hampshire Saginaw Wilkes Barre pinot ver sacs le ele wal a rh 7 levels of 
Indiana Topeka Concord York accomp ishment 1e indomitable spirit of 
Evansville Manchester the organization generates energy that vital- 
Indianapolis — izes its agents everywhere. 
South Bend You, too, will feel that POWER, when 
' a ° ‘ ‘ you connect with us Perhaps it is Just what 
he Inter-State is the only organization insuring you need to help you realize your ambitions 
only business and professional men for loss from ac- 


cident or sickness. 
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Just drop a line to 
THE PROVIDENT 
in the ‘‘Dynamo of Dixie.’’ 


Te PROVIDENT 
_., INTERSTATE LIFE AND ACCIDENT INSURANCE CO. 
BUSINESS MEN’S ACCIDENT ASSO. of CHATTANOOGA 


Brown Hotel Building ESTABLISHED 18: 
DES MOINES, IOWA a 


ERNEST W. BROWN, Sec’y-Treas. 
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Premium Rates—The Lowest 
Policy Forms—None Superior 
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Write the Home Office for particulars 
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A dependable policy such as is 
written by the MERCHANTS 
LIFE is frequently the adjuster in 
the settlement of financial difficul- 
ties—the one thing that satisfies 
the banker in a crisis. 











MERCHANTMEN solicit busi- 
ness with the knowledge that every 
man needs life insurance as a pro- 
tection to his business as well as 
to his family. 











There is a greater OPPORTUNI- 
TY for MERCHANTS LIFE 
SALESMEN today than ever be- 
fore. 


A FEW GENERAL AGENCIES 
OPEN TO THE RIGHT MEN. 








MERCHANTS LIFE 
INSURANCE COMPANY 


WILLIAM A. WATTS, President 


Des Moines, Iowa 
Organized 1894 
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AMERICAN LIFE 


CONVENTION 


Legal Section Proceedings of Widespread Interest--Meeting Proper to 
Discuss Problems Affecting Companies and Agents 


(Special Dispatch from a Staff Correspondent ) 


ES MOINES, IOWA, October 15, 1923.— 

All signs point to an unusually large at- 

tendance at the eighteenth annual meeting 

of the American Life Convention at Hotel 

Fort Des Moines. Although the convention 

proper does not begin until Wednesday, 

nearly two hundred persons are already 

here. Many of these are, of course, com- 

pany attorneys who are here to attend the sixteenth annual 
meeting of the legal session Monday and Tuesday. But in ad- 
dition a large number of company officials are here, particularly 
the golfers who came to take part in the golf tournament which 
started Monday at the Wakonda club and which will be con- 
tinued through Tuesday. Among these early arrivals are: Henry 
Abels, Franklin Life; William BroSmith, Travelers; W. T. 
Shepard, Lincoln National; President Hunt, Cleveland Life; 
James A. McCoy, Central States Life; Carl T. Prime, Na- 
tional Fidelity Life; C. Hubert Anderson, American National ; 
Charles Gold, Jefferson Standard; Guilford A. Deitch, Reserve 
Loan; Gordon Thompson, West Coast Life; Walter Hill, Retail 
Credit Co.; Charles Coffin, State Life; L. J. Dougherty, Guar- 
anty Life; R. M. Henderson, Louisiana State Life; G. L. 
Lutterloh, Peoples Life; W. K. Whitfield, Standard Life; Ed. 
S. Chadwick, Idaho State Life; Lawrence Cathels, North 
American Reinsurance; Paul Montgomery, Southland Life; 
E. C. Milair, George Washington Life; Roy Hunt, American 
Central; Tom Poyner, Southern Union Life; A. R. Wilson, 


Amicable Life; W. T. Grant, Business Mens Assurance; J. B. 
Reynolds, Kansas City Life; Edwin Starkey, Mid-Continental ; 
J. J. Cadigan, New World Life; C. I. D. Moore, Pacific Mutual; 
E. G. Simmons, Pan-American Life; St. John Thomas, Shen- 
andoah Life; F. E. Beaty, State Life of Montana. 


OPENING SESSION 

The first meeting of the legal section was called to order at 
ten o'clock Monday morning by W. Calvin Wells, Lamar Life, 
the chairman. The first paper was one prepared by Charles A. 
Hinds, General Counsel of the Jefferson Standard Life, and in 
his absence read by Secretary W. H. Hinebaugh, secretary of 
the legal section. The subject was jurisdiction of Federal Court 
of Equity to entertain suit after death of insured for rescission 
of policy containing incontestable clause. He stated that the 
incontestable clause, now generally contained in all life policies, 
has prevented a large amount of litigation but has given rise to 
a number of cases involving the effect upon the clause of death 
during the period that contest is permitted. On one hand the 
view is entertained that death fixes the rights of all parties and 
if death occurs during the contestable period any defense avail- 
able at the time may be thereafter relied upon in an action on 
the policy notwithstanding it commences after the expiration 
of the contestable period fixed by the policy contract. But a 
large number of courts hold the terms of the contract are not 
changed by the death of the insured. The right to contest the 

(Continued on page 7) . 
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British Plans for Life Extension 


By Dr. FREDERICK L. HOFFMAN 


Consulting Statistician, Prudential Insurance Company of America 


in British life insurance practice which may 
have far-reaching results in the larger ex- 
pansion of the business. The Legal and 
General Life Insurance Company has just 
announced the inauguration of a free medi- 





cal service corresponding to the methods of 
the Life Extension Institute of this country. According to an 
official statement published by the society “it has been demon- 
strated now beyond all dispute that human life can be definitely 
prolonged if we will consent to undergo a medical examination 
at regular intervals.” 


SIMILAR TO LIFE EXTENSION INSTITUTE 

It may be questioned, however, whether a demonstration of 
this assertion has been as convincing as it is frequently alleged 
to be. For the reasons advanced that “modern methods of 
physical examination not only insure a more exact diagnosis of 
disease than was possible more than ten or twenty years ago, 
but, what is of more importance, they often discover disease in 
its earliest stages when a few simple curative measures can be 
taken which will lead to a complete restoration to health and to 
prolongation of life.’”’ Physical examinations as clearly to be 
differentiated from medical examinations have by no means 
made the progess claimed. The human body has not been studied 
as thoroughly in its various proportions as to the inter-relation 
of different parts to justify final conclusions as to many of the 
correctional exercises of which an abundance is forthcoming 
from sources the disinterestedness of which may be ques- 
tioned. It, however, goes without saying that if human an- 
thropometry were developed to the status of an exact science, 
a large measure of progress would be possible, especially if 
proper correctional exercises were encouraged and insisted upon 
in youth or early adolescence. 

Medical science is often assumed to represent the equivalent 
of a science of preventive medicine. As a matter of fact, mod- 
ern medicine is, broadly speaking, unable to prevent the onset 
of most of the important diseases which shorten the duration 
or adult life. What medicine does is to prevent needless suffer- 
ing and premature death, but not the onset or development of 
disease. 

Medical science is practically helpless when it comes to the 
prevention of the onset of disease, as has been ably pointed out 
by Sir James Makenzie, the Director of Clinical Research of 
St. Andrews University. The foregoing observations must, 
however, not be construed as being opposed to the general 
principles of periodical, physical and medical examinations. 
The latter, amplified by a thoroughly competent laboratory serv- 
ice, can unquestionably render substantial aid in the discovery 
of incipient impairments which admit of correctional or remedial 
measures and justify a decidedly more hopeful prognosis. 





But if such examinations are performed in a perfunctory 
manner by men ill-trained for the purpose, and at long intervals 
of time, they cannot possibly meet the expectations of those who 
are likely to base false hopes concerning their state of health 
upon a certificate of possibly no intrinsic value whatever. 


YEARLY EXAMINATION OFFERED 

The Legal and General offers “to arrange for a complete 
medical overhaul once a year or near the anniversary of the 
policy.” A complete medical examination is a very serious and 
difficult undertaking. Few companies, if any, are provided 
with a full laboratory service, while most of the examining 
physicians are only superficially trained in diagnostic methods 
for the specific purpose of prolonging life. It is properly pointed 
out that the company assumes no liability for treatment ; and it 
is most desirable that it should not do so, for that would repre- 
sent a form of sickness insurance for which few ordinary life 
companies have the necessary equipment. 

The Legal and General “offers this service to its policyholders 
gratis” as a substantial benefit of an entirely new character. 
This, of course, is misleading, for the service must be paid for, 
and is paid for, by the policyholder. If the service is adequate 
to the purpose it will prove costly, and without question. The 
expense incurred must be made good out of surplus earnings, 
and the result naturally is a diminution of dividends or bonus 
additions. It is not likely that the company will pay the ex- 
pense out of its profits to stockholders. There is nothing more 
dangerous than to lead the assured to think that he is receiving 
“something for nothing.” 


SuByEcT ATTRACTING ATTENTION 

The subject has attracted wide attention in England and, 
under date of August 11th, two extended letters with reference 
thereto were published in the London Times under the title of 
“Health and Life Insurance.” The first of these letters was by 
Dr. N. Howard Mummery, Medical Director, Federation of 
Medical and Allied Services, who refers to an earlier letter by 
Dr. Laureston Shaw, also contributed to the Times. Dr. Mum- 
mery observes, in part, that “probably we may concede the 
principle of such examinations as benefiting alike the commu- 
nity and the insurance companies. It remains, however, to 
decide which method of carrying out these examinations is 
most likely to appeal to the people. Several alternative methods 
present themselves, of which your correspondent has mentioned 
one. The Legal and General Assurance Society, which is the 
pioneer of the system in this country, has already adopted 
another which necessarily is still in the experimental stage. By 
discussion it is hoped to arrive at a definite opinion to guide the 
public and push forward this very hopeful means of raising the 
standard of national health.” 
(Continued on page 26) 
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TAX FREE LIFE INSURANCE 
PREMIUMS 

HE idea of the tax free life insur- 

ance premiums, as advanced in the 
pages of THE SeecraAtor during the past 
two weeks, has shown the way toward 
direct action in this matter. A definite 
need has been demonstrated for the in- 
clusion of life insurance premiums 
among those items classed as exemptions 
in the income tax law. No less a promi- 
nent personality than David Parks Fack- 
ler, F, A. S., dean of American actuaries, 
has given his support and active aid to 
the movement, and THe Spectator, hav- 
ing the best interests of life insurance 
companies, agents and policyholders at 
heart, is preparing a campaign to bring 
the entire question before the legislatures 
of the various States and before the Fed- 
eral government. 

Copies of the article by Mr. Fackler, 
entitled “Income Tax Laws,” together 
with Tre Spectr vror’s editorial comment 
thereon, have already been sent to the 


leading life insurance organizations, with 


a view to enlisting their co-operation in 
this worthy cause. The appeal which 
might be made divides itself into the fol- 
lowing broad classifications: .\ petition 
to Congress requesting the amendment 
of the income tax law so that life insur- 
ance premiums may be exempt from this 
fax; a petition to the legislatures, signed 
by agents of life insurance companies, 
asking that those law-making bodies alter 
the statutes on reserves for annuities, so 
as to permit the assumption of four and 
one-half per cent interest earnings, in- 


stead of the existing allowance, and a pe- 
tition to life insurance companies which 
would tend to persuade them of the ad- 
visability of granting participation to an- 
nuities. What may, perhaps, be defined 
as a secondary petition will be addressed 
to the legislatures of those States where- 
in life insurance premiums are not tax 
free, pleading the economic necessity for 
amendments exempting such premiums. 
The great good which would result 
from the success of this movement 1s ap- 
parent at a glance. There is no intention 
to have the total income tax deductions, 
even with life insurance premiums in- 
cluded, exceed the fifteen per 
cent of aggregate income, and it is not 
the government shall 
Rather will there be 
immeasurable gain, for life insurance may 


present 


contemplated that 
lose in any way. 


the same category as 
The 


taking of life insurance by an individual 


well be placed in 
charities and charitable institutions. 


or group of individuals for the welfare 
of beneficiaries is a certain step toward 
relieving the State and Federal govern- 
ments of difficulty and expense. The 
theory of life insurance, carried to its 
ultimate conclusion, would remove for- 
ever the almshouses and homes for the 
aged which now dot the country. It may 
not be possible to realize this Utopian 
condition in its entirety, but it can be 
more nearly approached than is now the 
case. By providing for the future of 
families, life insurance is of inestimable 
benefit to the individual, and by placing 
dependents beyond the reach of want it 
faithfully discharges its high duty to the 
sovereign power. 

The aid of every life insurance agent 
in the United States is sought by THE 
SPECTATOR in its advocacy of this es- 
sentially deserving enterprise; and the 
plea will doubtless not be in vain, for 
the life insurance agent cannot help but 


he intensely interested, both because the 


success of the movement will benefit him 
personally and because it will enable him 
to add another convincing argument to 


his sales talk. 








i ie sessions of the American Life 
Convention, now meeting in the Ho- 
tel Fort Des Moines, Des Moines, Iowa, 
should bring out many interesting fea- 
tures in connection with the institution 
of life insurance. The general public, 
through the publicity given the gathering 
of so prominent a body, learns much of 


5 








the operations going on within the busi- 
ness and of the measures being adopted 
for its welfare. This removes the slight 
element of suspicion with which some 
people view the business and brings about 
a better understanding of the aims of life 
insurance. Then, too, the companies’ 
agents are presented with the opportunity 
of learning the opinions of those execu- 
tives who have the directional contro! of 
life insurance companies in hand and a 
closer contact is thus established between 
the company officials and the men under 
them. This creates a spirit of fellowship 
which is certain to be reflected in in- 
creased production and consequent greater 
protection for the earning power of the 
individual citizen. 


r connection with the subject of the 
national rating of fire risks, which the 
National Convention of Insurance Com- 
missioners are insistently calling to the 
attention of fire underwriters, it is worthy 
of note that Superintendent F. R. Stod- 
dard, 2nd, of New York, regards a sys- 
tem based upon experience as an essential 
to proper rating. Presumably, Mr. Stod- 
dard is not alone among the commis- 
sioners in his opinion that, with a nation- 
al rating organization, “rating will then 
become an adjustment of rates based up- 
on experience, as it properly should be.” 
This expression seems to indicate a pur- 
pose on the part of Superintendent Stod- 
dard, and probably the insurance com- 
missioners of numerous other States, to 
insist upon the adoption of some experi- 
ence rate-making system, at the appro- 
priate time; and with one already pre- 
pared by so able and studious an under- 
writer as Ellis G. Richards, his “Experi- 
ence Grading and Rating Schedule” is 
likely to receive serious consideration as a 
basic system for computing correct rates. 


Reinsurance Bureau to Continue 

Although it was recently announced that the 
Reinsurance Bureau, New York, would be dis- 
banded on November 7, there has been a change 
of plans and it is now hoped that the bureau 
can be reorganized. This action resulted from 
the unanimous opposition to dissolution which 
the membership voiced and a meeting will be 
called prior to November 7 at which the board 
of governors will submit such plans for the 
operation of the reorganized body as they 
have by that time formulated. Insurance in- 
terests are somewhat disinterested, but the 
membership of the bureau appears to be any- 
thing but that, and it is more than probable 
that its wishes will obtain. 
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Titus Latinus was apparently very much of 
a Roman scholar. Plutarch only makes occa- 
sional reference to him but sufficiently so to 
determine that Philosophy and Latinus lived 
in the same house. ‘‘Hoc age’ was one of the 
concise Roman headlines Latinus used when 
he wanted to crowd a number of words into 
two. Just what it actually means a real 
student of ancient Romanese must tell. As it 
is interpreted in one of The Lives, however, it 
reads “Do what you are about” or “Do it 
now.” It seems that according to Latinus 
when the magistrates wished to attract the 
attention of the populace a herald would go 
forth and proclaim with a loud voice, “hoc 
age.’’ This was a notification to the people 
to not forget what they had decided to do, and 
to do it now. There are some life insurance 
agents, perhaps, who are missing this cue. 
The time to take life insurance is now. ‘Do 
it now”’ ought to make a good slogan for every 


life insurance banner. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 











THE ACCIDENT INSURANCE MANUAL 
The 1923 Edition of This Valuable Guide 
for Agents Is Issued in Vest Pocket 
Size 


\ comprehensive and convenient directory of 
the poiicies and rates of fifty-one leading anes, 
dent and health insurance companies is now 
presented for the first time in a size which fts 
readily in the vest pocket. The thirtieth an. 
nual edition of “The Accident Insurance 
Manual,” just published by The Spectator 
Company, contains a summary of all the poli- 
cies of prominent companies in such a way 
that their chief provisions may be readily ascer- 
tained. 

This valuable pocket reference work is pre- 
pared along Jines which make it invaluable to 

ccident and health insurance agents. The 
book fits easily in the vest pocket, but is never. 
theless printed upon such thin paper and the 
information is so compactly presented that it 
gives a vast amount of information in a very 
limited space. 

An accident and health insurance agent, 
when asked to quote a rate of any particular 
company on any given policy, naturally desires 
to be able to give the information at once. He 
can give an instant answer to such an inquiry 
only from the accident insurance manual. Simi- 
larly, any policy issued by the various com- 
panies can be immediately located. 

\ complete revision of “The Accident In- 
surance Manual” has been made for the current 
year’s edition, which, it is believed, has made 
that publication an absolutely indispensable can- 
vassing document for every successful health 
and accident insurance agent. Whereas in 
previous editions complete copies of one or 
two of the leading policy contracts of each 
of the companies listed have been presented, 
this year the publishers have endeavored to 
print an abstract of every policy form issued 
by the severai companies in such a manner that 
the principal features, including the insuring 
clause of every policy, are summarized so 
clearly and presented so concisely that every 
detail of importance and every clause of inter- 
est may be discerned and comprehended at a 
glance. 

In addition thereto, there are presented with 
the exhibit of each company complete tables of 
its premium rates, so that users of the book 
may readily ascertain the premium charged by 
the respective companies for the various poli- 
cies issued. Information as to the non-cancel- 
lable features in the various contracts offered 
has been given due attention, and the rates 
covering this class of policies are given. 

While the number of insurance companies 
offering accident and health protection and 
operating in the United States is so large that 
all cannot be included in a work of this char- 
acter, the publishers have included all of the 
leading organizations which, by their activity 
in competition and their progress in the busi- 
ness, make them of interest to agents through- 
out the entire country. “The Accident Insut- 
ance Manual for 1923,” therefore, contains 
particulars relating to fifty-one companies, these 
(Continued on page 20) 
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American Life Convention 

(Continucd from page 3) 
policy does not then become an absolute and 
unlimited right but is still controlled by the 
provisions of the contract that it must be 
exercised within one year from date of policy. 
There is considerable preponderance of deci- 
sions that death does not suspend the running 
of the incontestable period fixed in the pslicy 
and that courts of equity will give relief if 
the time for contest is about to expire and no 
action at law has been begun on the policy; 
and this, in the speaker’s opinion, is the better 
view. 

PERMANENT DISABILITY 

D. P. Ninde, general counsel Lincoln Na- 
tional Life, then read a paper on permanent 
disability and double indemnity clause, in which 
he brought out the fact that this clause is 
interpreted differently by different courts. Asa 
rule the policyholder has a reasonable time after 
disability to give proof. Total and permanent 
disability will not be construed literally, but, as 
a rule, means that the policyholder is unable 
to earn his living in his regular work or in 
work for which he is fitted, and that what might 
be disability for one would not be for another, 
and that it is often a question for the jury to 
decide. Numerous court decisions were cited 
to iliustrate his points. 

William Ross King, editor American Life 
Convention Bulletin, then read a paper entitled 
“Discussion of the Legal Decisions of the Year 
Affecting Life Insurance.” One interesting fact 
brought out was that litigation in life insurance 
has increased in a much smaller proportion than 
insurance. While the business of the American 
Life Convention companies has increased three 
times in ten years, litigation has increased only 
one-third. If the cases involved in litigation 
during the year averaged $5000, then only about 
one hundredth of one per cent of life insurance 
contracts reached the courts. 


AFTERNOON MEETING 

There was no session scheduled for the after- 
noon, but it was hoped that Secretary of Agri- 
culture Wallace, who is in town, cou'd address 
the meeting, so it assembled: but he was un- 
able to be present and the meeting remained in 
session long enough to listen to a paper which 
Counsel Price of the Old Colony Life had pre- 
pared for publication and which he read by 
request. His subject was “Fraud as a Defense 
to an Action on a Life Insurance Policy, How 
Far Knowledge of the Agent Affects It.” 

Numerous social features are planned. In 
addition to the golf tournament the delegates to 
the lezal section were entertained at dinner at 
the Des Moines Club, Monday night, and there 
is to be a golfers’ dinner at the Wakonda Club, 
Tuesday night, while the formal banquet will 
be held Thursday night in the ball room of 
the Hotel Fort Des Moines. The visiting ladies 
will be entertained at a luncheon Wednesday 
and a theater party is planned for Wednesday 
night, 

TuEspAY MorNING 

At the opening of the last session of the 

legal section Tuesday morning, Chairman Wells 


introduced President L. J. Dougherty of the 
American Life Convention, who gave a short 
talk telling of the first meeting of the legal 
section and how it has developed and how in 
the beginning it was composed of good lawyers 
who knew but little about life insurance, while 
now the members are good life insurance men 
as well as good lawyers. 

After the chairman had appointed a nomi- 
nating committee, composed of Messrs. Ayres, 
Ninde and Miller, T. J. McComb, general coun- 
sel of the Atlas Life of Tulsa, read a paper on 
premium notes, in which he ably treated the 
subject. Mr. McComb said in part: 

In view of the fact that the policy form, note, 
receipt and all papers that go to make up the 
completed contract of insurance are first ap- 
proved by the Insurance Commissioner, such 
contracts should no longer be viewed as uni- 
lateral contracts and the rules of construction 
now employed should, therefore, be modified. 
[f not modified, then we may say that a pre- 
mium note given and accepted as a promise 
may develop into a threat, and indeed, if treated 
with the least respect after maturity, it will fix 
liability on the insurer, although it be dis- 
honored and unredeemed, close its eyes, feign 
death and lie in wait for its maker to die, so 
that it may proceed to court and charge the 
insurer with “Waiver.” 

“Insurance Companies, Courts, Juries and 
Law Makers” was the subject of the paper of 
W. W. Moore, vice-president of the Inter- 
Southern Life, which appears elsewhere in 
these pages. 

The third and closing paper was read by B. 
P. Sears, general counsel of the Nationat 
Life, U. S. A., on “Applicability of Workmen’s 
Compensation Acts to Insurance Agents,” 
which is also printed on another page of this 
issue. 

In the discussion which followed, several 
disagreed with Mr. Sears’ conclusions, while 
others agreed with him. 

It was then voted to send a message of greet- 
ing and sympathy to Col. Atkinson of the 
Federal Life, who was unable to attend the 
meeting on account of illness. 

What was generally considered to be the best 
meeting ever held by the legal section closed 
with the report of the nominating committee, 
which was unanimously adopted, naming W. 
H. Hinebaugh, general counsel Central Life 
Insurance Company, Ottawa, as chairman, and 
E. G. McGivney, general counsel of the Pan- 
American Life, as secretary. Animated dis- 
cussions followed all papers both Monday and 
Tuesday. 


Dr. Hoffman to Sail 

Dr. F. L. Hoffman, consulting statistician 
for the Prudential Insurance Company of 
America, expects to sail on the Leviathan on 
November to to attend the Belgian National 
Congress, which will be held at Brussels on 
November 18. Dr. Hoffman will deliver an 
address on “Cancer and Civilization,” in con- 
tinuation of his treatise on “The Mortality 
from Cancer Throughout the World,” published 
by the Prudential Company in 1915. 

He expects to return on the Majestic, leav- 


~ 


ing Southampton, December 5. 
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LIFE AND CASUALTY COMPANY 
ENTERS MISSOURI 
W. M. Neece to Be in Charge of State 
Territory—Other Promotions 
Announced 

The Life and Casualty Insurance Company 
of Tennessee, Nashville, has just added the 
State of Missouri to its operational territory. 
W. M. Neece, who has been doing special work 
throughout its home State for this company 
during the past months, will be in charge of 
the new district. 

Mr. Neece left Nashville during the latter 
part of September, and on October 1 opened 
the company’s first office in Missouri in the city 
of St. Louis. Mr. Neece will be assisted in his 
work by some of the foremost producers in the 
organization of the Life and Casualty. The 
new office of the company is located in the 
Polar Wave Company Building, on Olive street 
near Grand avenue, St. Louis. 

Among the announcements recently made by 
the Life and Casualty is that of the promotion 
of George Hartley, of the Nashville district, 
to the superintendency of the Paducah, Ky., 
office. The Nashville district Number 1, under 
Superintendent W. H. Burton, led the other 
districts throughout nearly every week of the 
quarter just closed. 

Harry J. Longwell, district manager of the 
New Orleans districts of the Life and Cas- 
ualty, has been at the home of the company 
in Nashville for several days on business. 

A. M. Burton, president of the Life and Cas- 
ualty, has been enjoying a short vacation re- 
cently, during which he devoted most of his 
time to fishing in the waters of Middle Ten- 


nessee. 





The Trail of the Nash Leaflets 

The never-ending force of the leaflets by 
William T. Nash has been very interestingly 
illustrated. 

The Spectator Company has received to-day 
an old battered cover of the leaflet “One Farm- 
er’s Experience with Life Insurance,” a quan- 
tity of which were purchased some time ago by 
the Franklin Life. On the inside of this cover 
is written the following letter by a farmer in 
a small town in Texas: 

Dear Sirs: I found this pamphlet a few 
days ago. Am thinking strongly of carrying 
more insurance. Please write and send me the 
rates of the Franklin and all the necessary 
particulars. Answer soon. 

(Signed) EOP ne 

James, Texas. 
Robert D. Lay Injured on Hunting Trip 
Cuicaco, Inn., October 15.—Robert D. Lay, 





vice-president and secretary of the Nationai 
Life Insurance Company of the U. S. A., was 
injured Sunday while on a hunting trip in Colo- 
rado, according to dispatches received in this 
city. No details are known. He was brought 
into Denver on a pack horse and taken to a 
hospital, there it is known that he had pene- 
trated the Colorado mountains far beyond the 
outskirts of civilization. Mr. Lay, as well as 
being a life insurance official, is secretary of 
the Hydrox Company of this city. 
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AGENTS WANTED! 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President 


J. M. Yoes, Secretary 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 











STATE INSURANCE FUNDS 


OPINIONS OF NUMEROUS PUBLIC OFFICIALS AND 
OTHER PROMINENT MEN AND ORGANIZATIONS 
OPPOSED TO 


GOVERNMENT OWNERSHIP OR OPERATION 
A 38-Page Pamphlet 


Containing such expressions by 


PRESIDENT WARREN G. HARDING, 
EX-PRESIDENT WOODROW WILSON 
United States Senators and Congressmen, 
State Governors, State Fund Officials, 
State Insurance Commissioners, 
Chambers of Commerce, Prominent 


Business Men and Others 


Compiled by the late 
HARRY B. BRADBURY 
Insurance Legal Expert 


PRICE, PER COPY, 25 CENTS 
$20 Per 100 $150 Per 1,000 
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LEGAL DECISIONS 


Wm. Ross King Before American Life 
Convention 


CITES PERTINENT CASES 


Editor of Convention’s Bulletin Quotes 

Opinions Affecting Life Insurance 

Interests 

\m. Ross King, editor of the Legal Bulletin 
of the American Life Convention, addressed the 
legal section of that body at its session last 
Monday in the Hotel Fort Des Moines, Des 
Moines, Iowa. Mr. King took for his subject 
“Some Decisions of the Year Affecting Life 
Insurance” and, dividing it into broad classi- 
fications, gave a number of legal decisions in 
support of each proposition advanced. 

he classifications made were: 
acondition of forfeiture? 2. 


“1, What is 
Delivery in good 
health and payment in cash. 3. Waiver of 
lapse for non-payment of loans or blue notes. 
4. What is a contest? What is doing busi- 
ness within a State?” With regard to deliv- 
ery of a policy during the good health of the 
insured, the speaker stated: 


The refusal to permit a waiver of the pro- 
vision for delivery in good health is based upon 
the tact that it is a fair provision of contract, 
for the New York court says that the contract 
of an insurance company is the same as any 
other contract and should be enforced ac- 
cordingly, * * * * 

In the cases cited no waiver is allowed he- 
cause the contract provision is just and con- 
tains no element of sharp practice toward the 
insured. Whether it be a condition precedent 
to insurance or a condition subsequent ought 
to make no difference so far as its enforce- 
ability is concerned. And whether the attempted 
waiver be before or after the conditions have 
come into existence which negative the in- 
surer’s liability, is not essentially controlling. 
If it is unfair to the insured to enforce the 
provision, the courts hold the company estopped 
to plead the forfeiture and so effectually avoid 
carrying out the clause in the contract. 
the discussion of blue 
notes, Mr. King said that these notes were 
accepted as a conditional payment of the pre- 
mium and might possibly be subject to a charge 
of forfeiture and cited the Supreme Court of 
North Dakota to show that they were not 
obligations at all unless paid. Though pro- 
viding for lapse of insurance, if not paid at 
maturity, such a note may contain a provision 
lor interest after maturity. 

Just when a company was doing business in 


In connection with 


a State and could be held to have been so do- 
ing business, was detailed by the speaker and 
Was supported by the case of a Minnesota cor- 
poration which was insuring a citizen of Mon- 
tana Without securing a license to do business 
in Montana. The opinion given by the court 
Was as follows: 

We think it cannot be said that the associa- 
tion was doing business in Montana merely he- 
Causé One or more members, without authority 
to obligate it, solicited new members. That is 


not enough to warrant the inference that the 
Corporation has subjected itself to the local 
Jurisdiction, and is by its duly authorized 
oihcers or agents present within the State or 
district where service is attempted. 


It also 
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seems sufficiently clear * * that an 
insurance company is not doing business with- 
in a State merely because it insures lives of 
persons living therein, mails notices addressed 
to the beneficiaries at their homes and pays 
losses by checks from its home office. 


DEATH OF DANIEL N. GAGE 
Vice-President of Aetna Life and Affiliated 
Companies Succumbs to Appendicitis 
Daniel N. Gage, vice-president of the A“tna 
Life and Affiliated Companies, and one of the 
most widely known insurance men in the United 
States, died October 11 at Hartford, Conn., 

following an operation for appendicitis. 

Born in Lawrence, Mass., August 13, 1882, 
Mr. Gage was educated at Andover Academy 
and at Dartmouth College, from which he grad- 
uated with the class of 1905, later receiving 
the degree of Master of Arts. Shortly after 
his graduation, he entered a Boston insurance 
office, where he gained considerable knowledge 
of his chosen work before going to New York 
to become associated with the Attna Indemnity 
Company of New York city as manager of its 
surety department, a few years afterwards be- 
coming vice-president of that company. Later 
he was made an officer of the National Surety 
Company of New York. 





DANIEL N. GaGE 
Late Vice-President, A®tna Life and Affiliated 
Companies 


In 1911 Mr. Gage entered the service of the 
Etna Casualty and Surety Company of Hart- 
ford, Conn., starting as an assistant secretary 
in the Fidelity and Surety Department. He 
soon won promotion to secretary, and six years 
later was made vice-president of the A®tna 
Casualty and Surety Company. In February, 
1923, he was made a vice-president of the A&tna 
Life Insurance Company, Accident and Lia- 
bility Department, and the Automobile [nsur- 
ance Company. He is survived by his widow 
and two children. 

Harold M. Silverman Takes Over Charles S. 
Kohler, Inc. 

Harold M. Silverman has announced that, 
as of October 1, he has taken over the busi- 
ness of Charles S. Kohler, Inc., which, for 
the past eight years, has been conducted at 1428 
St. Nicholas avenue, New York city. 
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RICHMOND LIFE UNDERWRITERS 
MEET 
Gathering Addressed by William Alexan- 
der, Secretary of the Equitable 

RicHMOND, Va., October 13.—William Alex- 
ander, Secretary of the Equitable Life Assur- 
ance Society of the U. S. A., spoke before the 
Richmond Life Underwriters Association, at 
its monthly meeting, held Wednesday of last 
As announced in Tue Spectator, last 
week, Mr. Alexander was present in Richmond 


week. 


to deliver an address at the formal opening of 
life insurance and life insurance 
salesmanship, being offered by the College of 
William and Mary. 

Mr. Alexander was greeted by the largest 
number of persons who have ever attended a 
meeting the Richmond association. He 
was presented to his audience by John Goode, 
president of the association, and during the 
time he spoke was frequently interrupted bv 


th school of 


ot 


lusty applause. 

A large portion of his address consisted in 
from the last book of his 
series, “One Hundred Ways of 
Canvassing,” now in course of publication by 
The Spectator Company. It was evident to 
those who heard Mr. Alexander that he has 
collected much valuable material for this book, 
and that it will prove interesting and helpful to 
his large number of readers. 

Before Mr. Alexander spoke, Arthur Levy, 
chairman of the executive committee, made a 
report on the part-time situation in Richmond 
Messrs. Levy and Goode have been making a 
canvass of the situation in Richmond, and Mr. 
Levy stated that, so far, he was convinced that 
all intractions of the rule have been purely ur- 
intentional. He has found general agents and 
inanagers ready to co-operate with the associa- 
tion in the elimination of part-time agents. 

W. H. Dallas, who became Superintendent 
of Avents of the Atlantic Life of Richmond 
on October I, was present at the meeting, and 
introduced to the association 


reading excerpts 
educationel 


was formally 


members. 


Appointed Central Indiana Manager 

Arthur L. Smith, formerly an agent at In- 
dianapolis of the Equitable Life of New York, 
has been appointed Central Indiana manager 
for the Security Life of America, Chicago, 
according to an announcement by O. W. John- 
son, president of the company. 

Mr. Smith has been a life insurance agent 
for many years and is one of the best producers 
in Central Indiana. He will have headquarters 
at Indianapolis. 





LaFayette Life to Enlarge Building 

The constantly growing business of the 
LaFayette Life Insurance Company, Lumber- 
ton, North Carolina, has made increased office 
space essential and, accordingly, the executive 
committee of the company, at its meeting dur- 
ing the first week of October, passed a resolu- 
tion ordering that two additional stories be 
added to the home office structure. 
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DETROIT LIFE’S GAINS work. This is Mr. Wightman’s fourth year 
E. C. Wightman, Actuary, to Head Insur- 

ance Course at University of Michigan company in September made farm loans ttffen, 

he Detroit Life Insurance Company, De- ng $4,745,500. é 
troit, reports new business written during Sep- — 
tember in Prudential Housing Loans 
with $1,260,000 in September a year ago. accordance 


$5,444,000 more than the quota of last yt 
addition to its loans for dwellings 4 


tot 


in charge of the instruction at the University In 
of Michigan in this department. 





Michigan as $1,324,000, compared 


wae 
Atlantic Life’s Insurance in Force Realhterscteq i 


This In with its established practice Hague 
fend credit p 


brings the total of the Detroit Life Insurance of investing a large part of its funds in build $100,000,000 ask all sort 
‘ * ‘ 5 x . + 1 . - ) ay e ab} 
Company for the vear 1923, to date, up to ing operations to relieve the housing shortage, RicuMonp, Va., October 15.—President } th-Tr : 


Strudwick, Vice-President and Actuary Chae atte to a 








$15,052,000. This is an increase of 37 per cent the Prudential Insurance Company loaned $5,- ile 

a ° ‘ a . Py . cm = 2 rc . ¢ Atlant ssociation 
over the business written in the same period 012,000 for new construction during September. G. Taylor, and other officers of the Atl xg 
of 1922. Chis sum will help provide accommodations for Life of Richmond, are receiving heart) & Ni 


E. C. Wightman, actuary of the Detroit Life 
Insurance Company, has been notified by the 
authorities of the University of Michigan of 
his selection to have charge of the 
course of instruction in life insurance actuarial 


university 


1692 families. 


Since January I the Prudential has made 
building loans totaling $39,481,560, by which 
13,051 families will be housed when the build- 
ing operations are completed. This amount 1s 


10 


cratulations upon the company’s having P* 





the $100,000,000 mark of insurance in 1% “ge 
on October 1. The company reports = a 
had the largest production of new busines Fi"? PP pd 
any month in its history during September 
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yISSOURI STATE LIFE’S HOME OFFICE 
Addition to Building Nearly Complete— 

Rearrangement of Departments 
Effected 

Sr, Lovis, Mo., October 15.—The addition 
ty the Missouri State Life’s beautiful home 
pfice building has about been completed, the 
decorators putting on the 
to the twelve-story building. 


interior finishing 


touches 
On the twelfth floor an elaborate cafeteria 
las been fitted up with a seating capacity of 
separate room has 
On this floor 
will also be a hospital and employees’ 


jour hundred. A dining 


ten provided for the officers. 


{ub rooms. 
On the eleventh 





floor will be the offices of 
These offices 
Doric columns 
On this floor there also will be 
with a commodious 
The offices of the 
library 


the company’s principal officers. 
wil be finished in walnuut with 
und panels. 
school 


a 


. special agents 


ofice for visiting agents. 


department and law will com- 





plete this floor. 
The agency department will fave quarters 


on the tenth floor. Other departments on this 





sales service division, 


or will be the 


con- 


policy loan and the pre- 

Secretary F. H. Morgan 
will also have an office on this floor. 
Comptroller James Scott will office on the 
th floor with all the auditing department, 
except the collection division. 


rvation division, 
mium note division. 


1 it 
i 





National Association of Life Underwriters 


President Graham C. Wells of the National 
Association of Life Underwriters, has sent out 
te following preliminary notice to vice-presi- 
ent, assistants to the president, and to presi- 
dents, secretaries officers of the local 
associations : 

Is\—We respectfully 


local association 





and 


urge a uniform purpose hack 
meetings for the 


month ot 





) -That that purpose shall be to develop in the 
most effective way possible all points of common in- 
terest hetween life insurance men and those who grant 
ank and commercial credits. 

; We suggest by notice or 

that all of your members he fully 
se of the December meeting 
Ab make it a ig success, 
th—Every life. underwriter member is privileged 
to invite to this “Common Interest Dinner” one guest. 
ror member of your Credit Mens Association 
e one who grants commercial credits. 

The purpose is not to solicit them for insurance 
—your invitation should make this plain—but to onen 
tp tc them in the fullest possible wav how important 


it is that every credit transaction shall be adequately 
— hacked hy life insurance 
e 


—_——— ‘th—Prior to our December meeting the Life Asso- 
on News will instruct us all in the uses of life 
nee to take the risk out of credits. Manv of 
surance journals and home office bulletins wii! 
ialize on credit articles. The National Credit 
Association will stress the same idea from their 
mnt in their publications. 

ith—Make plain - every one of yvour members that 
at your meeting he will be seated between two bank- 





meeting, 
as to t« 
steps neces 


preliminary 
instructed 
and the 


















yf last ye 
wellings if e in 


so SS 
loans tote lens 


riew 

















ts of credit men (our members might wear white 

powers and our guests pink) and that they will be 

"ce Reach neal 1 pink) and that they will i 
hn in tl] mies in advance by their hank 

be credit public ations. They are keen men and will! 

sk all sorts of pertinent questions which he must 


intelligently. 


President be able to answer fully and 
&th = 
of our members mav 


h—In order that every one 
e able 









uary Chat 


Pee _to answer all questions, we suggest that your 

the Atlangsociztion secure from the National Association 
cae es, 28 West {43rd street Ne w York. copies of 
hearty ‘ R. Spier’s p amphlet on life insurance and credits 


nd dj 
nd distribute them to your members about one week 


aving Phy, 
; mead of your meeting date. Urge the importance of 


ice 10 tom om heing read and studied. 

7 : ; k 
orts ha Bnotot You may think it wise to get a supply large 
p' &1 so that in addition to supplying each member 





h a copy in advance, 
h of your 


also have a copy for 
him to recall 


you w ill 


y busines 
guests to take home with 


eptember 





to his mind the suggestions of the evening. 
10th—It is further suggested that you secure two 
speakers for that evening—one a life insurance man 


and the other a banker or credit man. Much will 
depend on getting high-class men as speakers. 

11th—There is in course of preparation a aya 
outline of many of the points which speak« might 
like to have in mind in getting up their ree This 
will be available to you in time to be used by any 
who care for it. 











12th—The fact that this is a meeting of interest to 

bankers and credit men as well as to life insurance 

men, will make it possible to get much valuable and 

helpful publicity. The suggestion is that you invite 

representatives of the press to your dinner. They 

will probably appreciate receiving Mr. Spier’s pamphlet 
ide them in writing up the affair. 

If leading life insurance men in cities where 
they do not now have associations could be.advised of 
this opportunity of securing for our business the 
helpful and intelligent co-operation of bankers and 





credit men, it might be a great stimulus to them to 
organize or reorganize Underwriters’ Associations. 
Please see that they are informed. 
14th No y 







ooking member will fail to s 








Iding possibilities of such a 
é e should be a record attendance 
of members 1 each with a guest. 
15th—Will you let us know how you work out this 
program—whom you get as speakers, how many attend, 
etc. ? 
16th —We shall have another suggesti for your 
January meeting. Shall we all pull togethe r the 
reatest year in association history? 
Insurance Institute of Toronto 
The program of the twenty-fifth session, 


1923-24, of the Insurance Institute of Toronto, 
has peen completed for the follow- 


and the dates of the meetings, as 


Canada, 
ing months 
well as the names of the speakers to be heard, 
are as listed below: 


PROGRAM 
October 18, 1923—Opening Meeting 
1.—President’s Inaugural Address. 
Hedley C. Wright. 
2,—Address—-Rev. John MacNeill, 
Pastor Walmer Road Baptist Church, Toronto. 
November 15, 1923 
1.—Address—“The Opportunities of Life In- 
surance Companies in Public Health 
Work.” 
E. E. Reid, 

The London Life Insurance Company, London. 
2,—Address—“When the Liability of a Fire 
Policy Is Determined.” 

Erichsen Brown, 

Erichsen Brown & Crawford, 
Solicitors, Toronto. 


December 
Address—“The Law of 
Thos. N. PI 


helan, 
Counsel, The 


13, 1923 
the Road.” 
Kee. EP 
Ontario Motor League, Toronto. 
January 17, 1924 
Marine Insurance.” 
Dale & Co., Toronto. 


\ddress—* 


February 14, 1924 
1.—Address—“Casualty Benefits in 
ance Policies.” 
C. E. Cale, Assistant Actuary, 
The Continental Life Insurance Company, 
Toronto. 
Application of Hollerith 
Accounting.” 


Life Insur- 


2.—Address—“The 
Machines to Life Insurance 
A. G. Dalrymple, 
The Canada Life Assurance Company. 
March 13, 1924 
Twenty-fifth Anniversary 
May, 1924—Annual Meeting 


Brooklyn Brokers Associaton 
The Brooklyn (New York) Insurance Brok- 
ers Association will hold a meeting to-night in 
the AEtna Life Insurance building, Brooklyn. 
This gathering will be the regular monthly 
meeting of the association and the nominating 
committee will make its report. 
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ADDRESSES ACTUARIES 


Cites Records of Mutual Benefit Life 
Policyholders 


MORTALITY EXPERIENCE UNDER 
TERM POLICIES 
P. C. H. Papps Speaks at Toronto—Per- 
centages of Declined to Submitted 
Applications 


course of a speech before the 
\ctuarial Society of America at Toronto last 
week, P. C. H. dealt at some length 


upon the mortality experience under term poli- 


During the 
Papps 


cies and under policies issued at old ages. Mr 
Papps mentioned an experience of the Mutual 
term 
years 


convertible 
issues of the 
was carried 

Excluding 
thrown 
the 


Benefit in connection with 
policies that covered the 
and that 
in 1921. 
526 policies for $2,618,794 which were 
back to the first year, 
term insurance included in the investigation ac- 
the mode of termination and the 


1906 to 1920, inclusive, 


to the policy anniversaries 
beginning of the 


cording to 
difference between the percentage of existing 
amounts as_ revealed 
due to the 
material inc the amount in- 
sured under each policy in recent years. The 
speaker stated that the percentage of actual 
to expected mortality, as revealed on both the 
American men and American experience tables, 
that the company has had a very 
experience so far as the mortality 
conversion of the term policies 
is concerned. This is probably due to the fact 
that the company has not been willing to ac- 
which it 


policies in force and 


was doubtless, the speaker asserted, 


rease in average 


indicates 
satisfactory 


prior to the 


cept on the term plan certain cases 
has been willing to accept at standard rates 
on higher premium plans. In other words, the 
speaker went on to explain, it has recognized 
the known tendency of poorer risks to insure 
on the cheapest plans and has been careful 

issue term insurance only to those applicants 
who are considered to be well up in the com- 
pany’s standard of acceptability. Mortality in 
the fifth policy year was found to be unusually 
both under term policies and under 
those converted. Mr. Papps during the course 
of his address also dealt with mortality experi- 


ence on insurances issued at ages sixty-six to 


favorable 


seventy. 

Of 133 
five companies only have an age limit of sev- 
enty for new insurances, the companies being 
the 7Etna, the Mutual Benefit, the Mutual Life, 
the Public Life of Chicago and the Sun Life 
of Canada. The experience recorded is that 
of the Mutual Benefit for the issues of the 
years 1907 to 1921, inclusive, and the observa- 
tions are carried to the policy anniversaries in 


companies examined it was found that 


1922. It was found that the experience on 
American male lives, as shown in the Ameri- 
can Mortality table, indicates a mortality of 


100 per cent of the American table at attained 
age sixty and about 101% per cent at age sixty- 
first five years’ experience is 
speaker went on to say that 


when the 


The 


five, 


eliminated. 
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You Can't Jimmy Your 
Way Into a Lincoln 
Life Contract 





You can’t break into a Lincoln National Life agency 
contract with a crow=bar if you lack the Lincoln Life 
service ideals. 


But if you measure up to the Lincoln National Life 
service standards we are ready to get behind you with 
the zeal that combines understanding and action. 
Practically without rejection, your policies will be issued 
ready for delivery with helpful dispatch. Claims will be 
settled promptly. 


If your service ambitions are of€thetaggressive kind 
that naturally associate with Lincoln Life’character, it 
will pay you to 


(nic uPwm (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Tis Name Indicates Its Character”’ 
Liacoln Life Building FORT WAYNE, INDIANA 
Now More Than $280,000,000 in Force 

















THE EXPERIENCE GRADING 


AND RATING SCHEDULE 


By E. G. RICHARDS 


A practical treatise on the computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate. 
making from actual costs. 


FIRE INSURANCE RATING 


is-a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 

Cloth Binding, 200 pages 


Price, postpaid, $4 


THE SPECTATOR COMPANY 
Selling Agents 
CHICAGO NEW YORK 


























YY 
FOR INSURANCE AND BANKING 


THE 
RAPID CALCULATOR 





RICE $30 


THE SPECTATOR COMPANY 
SOLE DISTRIBUTING AGENTS 


35 WiLiiam STREET New Yor« 


ABOUT ONE-FIFTH ACTUAL 
DIAMETER 


5 MENTAL 
° OPERATIONS 
\\ PERFORMED 


MS MECHANICALLY ay 
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WE ARE AGAIN SELLING AGENTS FOR 


THE RAPID CALCULATOR 


Formerly Tifft’s Insurance and Bank Calculator 


After having been removed from the general 
market for several years the well known 
‘““Tifft’s Wheel’ is now available under the 
name of The Rapid Calculator. The Spec- 
tator Company has the exclusive selling agency 
for the insurance world. Short Rate and Pro 
Rata ratios and the number of days between 
any two dates are immediately available. 
Companies and agents both using this calcu- 
lator eliminate a large volume of correspond- 
ence usually caused by disagreement in figur- 
ing return premiums. 


PRICE $3.00 PER COPY 


SAVE TIME! SAVE MONEY! ORDER NOW! 


THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 
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e Mutual Benefit experience is very much 
more favorable and that this is very likely 
| due to the great care exercised in selecting the 
feature of the experience is 
of applications submitted 
which were declined. For example, during the 
jour years, 1918 to 1921, inclusive, the com- 
pany received 584 applications, representing 
gsurances Of $3,249,891 on lives sixty-six to 
gventy years of age. No less than 291 ap- 
plications for $1,817,966 were declined. The 
percentages of declined to submitted applica- 
sions was therefore, 49.8 per cent by policies, 


hysiness. One 


e high percentage 


we <5,9 per cent by amount. 





MORTALITY EXPERIENCE IN HAWAITI 
j. B. Mabon’s Interesting Talk Before 
Actuarial Society at Toronto 
Mortality experience in the territory of 
Hawaii was the subject of an interesting paper 
abon, before the semi-annual 
Actuarial Society of Amer- 
‘a, at Toronto, last The speaker 
pointed out that this particular subject is if 
anything more interesting since insurance com- 


\ 


vad by J. B. M 


sathering of the 





week. 


ganies writing business there have adopted 
northern rates in spite of an almost semi- 
tropical climate. Mr. Mabon dealt with the 


experience of the Sun Life Assurance Com- 
pany of Canada, which organization has been 


for over twenty 








doing business in this territory 


Ivars. An investigation was made in Septem- 


lher, 1922, and covered all male lives insured 

carried to the last anniver- 
lary prior to September 1, 1922. The experi- 
lence was investigated by the policy year method 
Additional policies taken 
policy upon any life was 
used to the 
far as possible be- 
I 


let ordinary rates 


aid by lives. out 


the original 
have been 
the life as 
Gr 1 
The speaker went on 





still in force extend 


observation of 


yond the termination le original policy, 


explained Mr. Mabon. 
to say that where a second policy was issued 


10re after the termination of the 
entrant. 


one year or n 
frst, the life was treated as a 
Four classific race 
(1) lives mainly of white origin, (2) Japanese, 


new 


cations of were made, namely, 





(4) lives mainly of Hawaiian 

‘xpected deaths were calculated by 

Offices OM (5) tab le upon which 

the premiums now in use are based and by the 





American Men Select table. The speaker went 





On to explain that the whole experience was 
ig 

mluded in the arrangement of the data by 
@ge attained for the reason that selection did 


any marked effect even in 
The OM (5s) table was 
Orly used for convenience. The trend of mor- 
Blity among Chinese lives shows the advan- 
fage of 
fhe speaker pointed out that the Japanese experi- 
Bice does not appear to indicate an increase 
bf mortality with age but that it is probable 
fhat self-selection on the endowment plan has 
pene a great influence upon the mortality. 
pie experience upon lives of Hawaiian origin 
B so small that no subdivision has been made. 
the experience includes 8165 entrants with 309 
fleaths. The average period of observation 
Mes 4.7 years, 


Mot appear to have 


fhe first p licy vears. 


a restriction to endowment plans and 


LIFE INSURANCE EXHIBIT IN 


PHILADELPHIA 
Prominent Companies Represented— 
Gathering Well Attended—Banquet 


in the Evening 

Five hundred and fifty persons were present 
at the first life insurance exhibit in America, 
held at the Bellevue-Stratford, Philadelphia, 9 
Thursday, October 11, under the auspices 6 
Philadelphia Association of Life Under- 
writers as previously announced in last week’s 
issue Of THE SPECTATOR. 

Companies with tables reserved included the 
Guardian Life, Metropolitain Life, Provident, 
John Hancock, Equitable of Iowa, Philadelphia 
Life, Equitable of New York, Prudential of 
Newark, Connecticut General Life, Atna Life, 


a 
f 


the 


etc., etc. 

President Frederick G. Woodworth of the 
presided and reported that one 
with 737 mem- 
then 


lancock 


different 


John 
hundred committees, 
hers, were in the 
duced the chairman of the membership com- 
mittee, W. Rice of the Equitable, who said 
that to be a good underwriter it is necessary 
Philadelphia Association. 


association. He intro- 


to be a member of the 


\lr. Woodworth also introduced F. H. 
Nymever of the firm of Sutro & Kimball, 
New York bankers. 

L. A. Cerf, manager of the New York 


agency of the Mutual Benefit, was also among 


the speakers and in his topic “Beyond” gave 
some excellent advice combined with many 
truisms as connected with the general status 


of the modern life insurance salesman. 
President Woodworth 
Association was re- 


In his closing speech 
said that the Philadelphia 
sponsible for the insurance salesmanship course 
Pennsylvania, with sev- 
and made an ap- 


future 


University of 
enrolled, 
little better in the 
past. 


at the 
enty-eight 
peal for all to do a 
as individual members than in the 
The life insurance exhibit consisted 
letters of opinion on life insurance by mer 


students 


largely 


< 


prominent in the political and commercial lif 


of the nation. 


Smoke 


By Minor Morton 


Two years ago there wasn’t much smoke 
around Birmingham, Ala.. ‘The foundries, 
steel mills and coke ovens of Bessemer and 
Ensley were inactive. The entire community 
suffered because the wealth-producing ma- 
chinery was idle. The only smoke came from 
the chimneys of office buildings and stores; 
and life insurance agents had to look to sala- 
ried men and women for the bulk of their 
business. To-day smoke is covering that sec- 
tion like a huge mantle. Everybody is busy 
and prosperous and manufacturers and business 


“ ” 
men are good “prospects. 
The schools will soon throw open their 
the educational mills will begin to function 


nterested 


doors 


and t 
and teachers and students should be 


in the “greatest thing in the world.” 
The live, wide-awake agent will keep in- 


formed about all community activities of every 
kind and will know when to work one class 
and when to give 


of prospects intensively, 


13 


them a rest for awhile and devote his energies 
to another crowd. 

There is generally “smoke” of one kind or 
another, to indicate activity and its accompani- 
ment of prosperity. It’s a pretty good idea to 
follow the smoke if you are looking for busi- 
ness. 

Minor Morton is the author of two 
life insurance entitled ‘What 
I Jo and How Do You Expect to 
Wives and Mothers.’”? These leaf- 


and convincingly argue for the 
published by The 


Epttor’s Nore. 
instructive leaflets on 
\re You Trying to 
Do It?” and “To 
lets, which forcefully 
purchase of life insurance, are 
Spectator Company. 





MANHATTAN LIFE’S DIAMOND 
JUBILEE IN 1925 


Big Gathering Planned at Home Office in 
August of That Year 

The Life Company, 
New York city, was May 29, 
1850, and began writing business on August 1, 
1850, so that August 1, 1925, will be the anni- 
versary of its diamond jubilee. The company 
gathering 


Manhattan Insurance 


organized on 


is already making plans for a big 
at the home office to fittingly celebrate the 
occasion and its agents all over the country 
will be given an opportunity to earn the right 
to a trip to New York at the company’s ex- 
pense. 

The celebration will be of four days’ dura- 
tion and the officers of the Manhattan Life are 
have each man of the 
President Love- 


making every effort to 
force at the meeting. 
jov sent out a letter announcing the de- 
tails of the methods whereby the agents may 
and giving a short history of the com- 
The letter 


agency 


has 


qualify 


pany’s accomplishments. says in 
part: 


[ believe that we should pay more than ordi- 


nary attention to the seventy-fifth anniversary 
of our staunch old company, that we should 
have in 1925, in honor of this seventy-fifth 


birthday of the company, a convention at the 


home — here in New York of at least four 
days’ duration and such a conve ntion as will 
re-dedicate us to the service of the ever young 
Old Manhattan Life. To enable us, therefore, 
to hoid a convention worthy of the occasion 
in 1925, we will not hold any $100,a00 Club 
Convention during the year 1924 and I have 


requested Mr. Roche to begin at once to pre- 
pare for the seventy-fifth, diamond jubilee, con- 
vention to be held during the third week of 
August, 1925, at the home office, New York. 


Indianapolis Life Occupies New Home 

The Indianapolis Life Company, 
the past seventeen years located in the Board 
of Trade Building, has purchased and moved 
into the late Vice-President Fairbanks’ former 
Meridian In- 


Insurance 


residence at 30th and streets, 


dianapolis. 


The building is well suited to the needs of 


this growing company. Large rooms made 
immediate remodeling unnecessary and _ the 
spacious grounds give beautiful working sur- 


roundings. 

was necessary on account of the 
this fine grained company, 
which now has insurance in force of over 
$40,000,000. It is believed by those familiar 
with real estate values in Indianapolis that this 
a profitable in- 


This move 


steady growth of 


handsome property will prove 
vestment for the company. 
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More than a Century of Service 


RALPH B. IVES, President 


Fire Rental Value Tourists’ Baggage 

Marine Use and Occupancy Salesmen’s Samples 
Automobile Profits 6 We-ctetsstan ob (e)stc 3 ay 

Tornado Sprinkler Leakage Automobile Truck Transit 
Rent Registered Mail Explosion 

Leasehold . Parcel Post Riot and Civil Commotion 


Losses Paid over $223,000,000 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAD 4478 









““eagainst fire and lightning...” 





It is sometimes difficult to find a reason for ade- 
quate fire insurance coverage on so called fireproof 
buildings. But—remember the Lightning Hazard! 


* In 1921 lightning was responsible for three per cent 
of the total fire loss of nearly four hundred millions 
of dollars. It respects no class of construction, and 
no section is immune from its unexpected and_de- 
structive flashes. 


Perhaps this is a selling point you’ve overlooked. 
Remember it when soliciting on under-insured prop- 
erty. Doesn’t it dispose of the statement ‘‘Why, this 
building is fire-proof—I don’t need additional insur- 


ance?”’ 
Ask the Continental ‘‘Special’’ 


THE CONTINENTAL INSURANCE COMPANY | 


Eighty Maiden Lane, New York, N. Y. 





HENRY EVANS 
Chairman of the Board Cash 
; Capital: 
NORMAN T. ROBERTSON Ten Million Dollars 
President 
*““AMERICA FORE” 
New York Chicago Montreal San Francisco | 




















INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 


Reserve for Unearned Premiums.............. $1,161,651 .59 

Con SE E10) O10 ee nee erin erran es 329,994 .01 

CLOTS Ee eee $500,000 .00 

PVE SAGIIIIS Soo -dic 0s isic ass Sue aes Bx 1,079,671 .23 

Surplus to Policyholders.................. 079,671 .23 
MiGEAILARORES \. 5cu ei suena $3,071,316 .74 

Wm H. Palmer, President E. B. Addison, Vice President 


Wm. Palmer Hill, Asst. Secretary 


B. C. Lewis, Jr., Secretary 
J M. Leake, General Agent 


C. Watson, Treasurer J. 

















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN S 'woURANGE COMPANY 


OF NEWARK 


Cash Capital, . . . $2,250,000.00 
Net Surplus, . -  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . 15,690,687.21 





WESTERN DEPARTMENT 
NEAL BASSETT, Pres. & Mer. 
WELLS T. BASSETT Sec’ y& 

Asst. Manager 
CHICAGO, ILL. 


EASTERN DEPARTMENT 
NEAL BASSETT, President 
JOHN KAY, Vice-Pres. & Treas. 
A. H. pare ad Secretary 

NEWARK, N. J. 











UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-22 : $10,288,123.11 


ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


SURPLUS at 12-31-22 : $1,696,939.07 


EASTERN DEPARTMENT: 
45 John Street, New York City 
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a 
NSURANCE PLANS TO BE DECIDED AT 
I CONFERENCE 


‘Further Court Action on Settlements to Be 
Ordered Next Week 


tycxson, Miss., October 12.—Settlement of 
the fnes imposed on the defendants in the 
{Mississippi anti-trust insurance case, upheld by 
ihe United States Supreme Court, will not be 
made until after a conference of insurance men 
0 be held the early part of next week, it was 
parned Friday. 

Under the decision of the United States 
Supreme Court Monday in dismissing the suit, 
ppealed by the attorneys for the insurance 
companies involved, thirty days are allowed to 
make settlement. The ruling also leaves an 
opening for the attorneys to make a motion 
for a rehearing of the case. Whether or not 
his will be done is not known, but will prob- 
ably be decided at the conference next week. 
Fines originally imposed totaled near $8,- 
9.000. These were reduced later to a little 
more than $750,000 by a later decision of the 
Mississippi Supreme Court. These fines have 
hen drawing interest and will draw interest 
until the final settlement is made by the sev- 
eral companies. The revenue agent will re- 
ceive approximately $160,000 from the collec- 
tion of the fines, out of which must be paid 
lawyers’ fees, expenses of collection and other 
expenses incurred by him in preparing the 


case. 











Hesasizee 
of Watertown Ie 


70th 
ANNUAL STATEMENT 


JAN. Ist, 1923 
Capital........ $1,000,000.00 


Assets......... 8,036,901.63 
Liabilities... ... 4,955,239.55 





ON 


Net Surplus to 
Policyholders. 3,081,662.08 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S, A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A.,514 Eighth Avenue, Bklyn. 
Ww .,.. New York Suburban 
-P.Phillips, Exec.S. A., 1506 E. 17th St., Bklyn 
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FIRE INSURANCE TOPICS 




















NEW YORK SURVEYS 
Frame Construction in New York City.— 
It is doubtful it the extent to which frame 

construction is being indulged in in the City of 
New York It is rather an indica- 
tion of our backward state of civilization that 
in the important City of New York it should be 
permissible to erect the number of frame build- 
The entire City of 
New York ought to be within the fire limits 
This 


type of construction, of course, applies to the 


is known. 


ings which we are doing. 
and it is high time that this was done. 


outlying boroughs; it cannot be used on Man- 
hattait Island, but just taking the Borough of 
Queens this was what was done in 1922: 


No. No. 
Buildings Families 


Classification \mount 
Frame dwellings.... 12,467 15,146 $66,890,650 
Frame store and 

dwelline ...i secs 269 273 2,073,650 
Frame tenements.... 13 64 125,990 
The total is $69,089,300 in value; this is 


more than 


half the total building 
construction in Queens for the year 1922, be- 


something 


cause the total was only something over $133,- 
600,C00. 

The Pedestrian Is Winning.—\Ve recently 
saw some statistics of accident claims paid by 
a company and noticed that in automobile acci- 
dents those connected with the machine in one 
form or other numbered 425 claims, while the 
pedestrians in the same month only footed up 
304. This throws the balance the right way; 
that is, in favor of the pedestrian, and it is 
quite possible that in due course the percentage 
will be higher than this. Of course, if it should 
come to pass that we reach the saturation point, 
that is, where there will be one automobile to 
a person, there will be no pedestrians and the 
record will be wholly confined to those who 
own machines. 

The Forecaster.—Almost daily now there 
is deposited on the desks in the district a new 
publication put out by one of the new type of 
Without 


pausing to consider anything else, it is sufficient 


prophets known as “Forecasters.” 
to remark that if they know as much as they 
claim to in their forecasting, they would not be 
wasting their time sending out forecasting 
bulletins, for they would have already possessed 
the earth and the fullness thereof ! 

The Insurance Institute.—The 
Institute is hastening its plans for the annual 
conference at Hartford, October 30, 
The headquarters will be the Hotel Bond 
their 
what 
New 
1922, 


Insurance 


Conn., 
1923. 
and the delegates are already sending in 
names. There seems to be no doubt but 
the establishment of office in 
York city on the 11th day of September, 


a central 


has been of material benefit to the Institute, 
not only in handling but in developing its 
work. Daily inquiries are received for the 


literature of the Institute. 
The 


The Insurance Society. Insurance 


15 


= 


Society will mail this week its News Letter— 
the announcement of its Fall Dinner, October 
23, 1923, and the pamphlet containing the seven 
lectures on Side Lines which has been printed. 
The News Letter will contain the important 
announcement of the layout of the insurance 
courses to be given by the Society. The work 
looks rather formidable and is only possible 
because of the generous support. and assistance 
of the large number who contribute their ser- 
vices to deliver the lectures. 


PHILADELPHIA NOTES 


The Insurance Bowling League of Philadel- 
phia opened its 1923-24 season on the Terminal 
Alleys here Tuesday night, October 2. Presi- 
dent John H. Webber of the Pennsylvania Fire 
Insurance Company and Secretary and Treas- 
urer Walter Yaeger of the Franklin Fire In- 
surance Company officiated in starting the 
balls The 18’s are members of the 


league as follows: 


rolling. 
Roosters Club composed 
of Philadelphia counter men, Wagner-Taylor 
Company, General Accident, Fidelity and Cas- 
ualty, Pennsylvania Fire, Aftna, Camden Fire, 
and Stokes, Packard, Haughton & Smith. 

The schedule calls for games once a week 
throughout the winter, ending April 29. Much 
interest is being manifested in the league and 
it is expected that the pennant winner will 
challenge the winner of the New York Bowl- 
ing League to a series of games to be rolled 
some time during the spring. 

Fire Prevention Week here started off with 
this number being below the aver- 
Much activity is being 
manifested by organizations and in 
the public schools this week on the subject 
of “Fire Prevention,” with the hope that keener 
sense of personal responsibility may be imbued 
in the minds of the public in general. 

In furtherance of the plan to protect insur- 
ance companies against dangerous risks, the 
Xetail Merchants Bureau of the Chamber of 
Commerce has completed a plan whereby it 
will be able through various sources, including 
police records, to investigate the character of 
for license to sell insurance. The 
Insurance Board of Philadelphia 
County now investigates every applicant for 
agent’s or broker’s license before calling the 
applicant before it for examination. A num- 
ber of very undesirable persons have been re- 
stricted from securing license to do an insur- 


eight fires; 
age daily fire record. 
various 


those applying 
Advisory 


ance business in this way. 

A meeting of the educational section of the 
Fire Insurance Society was held recently to 
decide upon plans for the instruction of those 
wishing to gain additional knowledge of the 
insurance business. George A. Haas of Henry 
W. Brown & Company is the chairman in 
charge of this committee. A definite program 
will be announced within the next week. 
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INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 


—_—_—_ 











ACACIA MUTUAL LIFE ASSOCIATION 


Formerly the Masonic Mutual Life Assn. of the D. of C, 


Insurance in Force Over $135,000,000.00 
Assets Over $8,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 

3. Real Home Office Cooperation 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 























UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THE SPECTATOR. 


HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“tone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


HOME OFFICE: 1026 Linden Ave., BALTIMORE, MD. 














NEW and up to date policy 
contracts. REAL SERVICE 
to Policyholdersand Agents. 
NOTSO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





DES MOINES, IOWA 














TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Wichita, Kansas 


Executive Offices, 














INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
BY Tok. NOUNG, BA. ERAS. 


Third Edition—Revised and Enlarged 





Mr. Younc's book is a lucid, situpie exposition of the principles 
and practice of life, fire, marine and other branches of insurance 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted asa text-book by Yale University, 
In the TuirpD EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 

$3.25 


Price, Third Edition, 424 pages - 





Insurance Office Organization 


Managements and Accounts 
By T. E. Younc, B.A., F.R.A.S., and Ricoarp Masters, A.C.A, 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr, 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YouNnG, and are elaborated in succeeding chapters by Mr. Masters. 
The general, life, fire,ymarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 








Price, post paid, $2.00 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50. 

Accountancy. By Francis W. Pixuey. An entirely new 
work dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages, 
cloth. Price, post paid, $2.40 

Pitmans Secretary’s Handbook. A complete secretary's 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) 


Principles of Marine Law. By LAwrence Duckwortu. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 








Office Organization and Management. By Lawrence R. 
DicKsEEF, M.Com., F.C.A., and H. E. BLain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 


SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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VIRGINIA FIRE AND MARINE 


Company Successful in Fight to Re- 
main Independent 


JOHN M. MILLER RETURNS STOCK 





Officers’ Proposal to Stockholders to Pool 
Shares Will Be Open for Ten Years 
Beginning February 1, 1924 
RicuMonp, Va., October 11.—The 
week saw no new developments in the Vir- 
ginia Fire and Marine situation as far as the 
public is concerned, though interest in the case 
continues without abatement, and feeling is 
still strong 1m Richmond, not only among the 
fire insurance fraternity, but among bankers 
and business men as well, that the company 
should remain under its present management, 
with the stock control in the hands of Vir- 
ginians, by whom it has been held for nearly 


past 


a century. 

Notwithstanding the fact that the efforts 
of John M. Miller, Jr., president of the First 
National Bank of Richmond, to purchase con- 
trol for his client, the Interzone Corporation, 
owned by the Home of New York, has had a 
tendency to upset the business cf the company 
and, in the language of Secretary Lewis, makes 
it dificult for the manage the 
affairs of the company: most of the agents have 
done everything 


officers to 


remained loyal, and have 
possible to renew the business as it expired. 
John M. Miller, Jr., representing the Inter- 
zone Molding Company, owned in turn by the 
Home Insurance Company of New York, hav- 
ing tailed to secure a minimum of 12,000 
shares of the stock of the Virginia Fire and 
Marine, of that city. has returned the stock 
to those who deposited it with him, with a 
statement that because of his failure to secure 
control of this number of shares, he would 
not pay the price named in his former com- 
munications of $108 per share, based on a 
minimum of 12,000 shares being deposited with 
This seems to have had no appreciable 
effect on the value of the for sale on 


the open market. Recent quotations were ninety- 


him. 


stock 


seven asked and it has been as high as $100, 
The officers 
and directors of the company will keep open 
their offer to stockholders to pool their stock 
with the City Bank and Trust Company of 
Richmond for a period of ten years, beginning 
No announcement 
has been given out as to the amount of stock 


par value being $25 per share. 


February 1, 1924. official 
which has been placed in this pool, but four 
weeks ago it was unofficially reported that a 
total of 8000 shares had heen deposited. There 
1s considerable rejoicing in Richmond that the 
efforts of the Home to secure the Virginia Fire 
and Marine were unsuccessful. 

One of the local agents in Richmond, who 
is a stockholder, stated that he had declined to 
Pool his but that his action not 


stock, was 


based on a desire to see the company change 
in entire sympathy with the 
Present management, and expressed the hope 
that control would not pass to others. 

Mr. Lewis enjoys the reputation of being a 


hands. lle is 


the has 


dose well under his guidance. 


capable underwriter, and company 


To those who have been familiar with the 
Virginia Fire and Marine, its career is some- 
thing of a romance. It withstood the disas- 
trous period of the Civil War, and it is a 
well-known fact that at the close of the war 
it possessed several trunks full of utterly worth- 
Notwithstanding this 
severe drain on its assets. it was able to keep 


less Confederate money. 


on its feet, grew into a strong fire insurance 
company, and during recent years has enjoyed 
substantial prosperity, rendering valuable ser- 
vice to the section in which it operates. 


NATIONAL CONVENTION OF 
ANCE COMMISSIONERS 
Committee Chairman Designated by Presi- 
dent H. O. Fishback 
H. O. Fishback, of the 
Convention of Insurance Commissioners, 
the committee 


INSUR-=- 


National 
has 
chairmen 


President 


named members and 
ior the coming terms. 
The chairmen and the committees which they 


head are as follows: 


Accident and health, Will Moore. Oregon: 
actuarial bureau, Bruce T. Bullion, Arkansas: 
assets of insurance companies, W. E. Monk, 


\fassachusetts; blanks, Henry |). Appleton, 
New York: codification of rulings, W. N. Van 
Camp, South Dakota; credentials, 3 
Porter, Montana; examinations, Joseph But- 
ton, Virginia; fidelity and surety, J. W. Walker, 
‘tah; fire insurance, Joseph Button, Virginia; 
fraternal insurance, T. M. Henry, Mississippi; 
laws and iegislation, HT. 1. Conn, Ohio; mis- 
cellaneous, J. FE. Sullivan, New Hampshire: 


Geo. 


publicity and conservation, IX. W. Hardin, 
Oklahoma; unfinished business, W. R. Baker, 
Kansas; rates of insurance companies, J. C. 


Luning, Florida; rates of mortality and inter- 
est, T. J. Houston, Illinois: reserves other 
than life, L. T. Hands, Michigan; social insur- 
ance, H. J. Brace, Idaho: taxation, Ben C. 
ITyde, Missouri; workmen’s compensation, Sam. 


W. McCulloch, Pennsylvania: valuation of 
securities, F. R. Stoddard, New York; wun- 
authorized insurance, J. C. Bond, West Vir- 


ginia, 





Rain Insurance for International Racing 


Event 
When “Zev.” winner of the Kentucky Derby, 
meets “Papyrus,” champion of the [English 
turf. at Belmont Park on October 20, some 


50,000 persons are expected to witness this event 
extraordinary of the racing world. There will 
he horse lovers, society folk and the usual fol- 
lowers of the track, crowding stands and pad- 
dock to get what promises to be one of the 
ereatest thrills procurable from this form of 
sport 

But the race is a business proposition as 
well as 
should rain make a postponement necessary the 
managers would lose a lot of money. To guard 
ieainst this contingency the Westchester 
ine Association has secured from the Hartford 


a sport. Expenses will be heavy, and 


Fire Insurance Company, Hartford, a $50,000 
rain policy. Under the terms of the contract 
the assured will receive this sum if rainfall on 
October 20 exceeds one-tenth of an inch be- 
tween the hours of 9 a. m. and rt p.m. This 
policy is one of the largest of its kind ever 


written. 
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CHICAGO BOARD MEETS 


Elects Three New Members to 
Executive Committee 


COMMISSION RULES REAFFIRMED 
Luncheon Precedes Quarterly Gathering of 
Local Insurance Men 
Int., October 12.—The quarterly 
meeting of the Chicago Board of Fire Under- 
writers, held on Thursday of this week, was 
marked by the passage of resolutions reaffirm- 
ing the commission rules of the board and by 
three members to the 
executive committee. The situation in Chicago 
has been very much at sixes and sevens for 
some time past and the board, under the leader- 
ship of Ernest Palmer, who recently became 
manager, is endeavoring to re-establish its posi- 
tion as an authoritative body in the conduct of 
local fire insurance questions. Until new and 
more satisfactory rules have been devised and 
acted upon, it was thought wise to strengthen 
the position of the organization by the adoption 
of resolutions as follows: N 


Resolved, that we approve the action of the 
president in obtaining signatures to a pledge 
reaffirming the member's obligation to pay 
commission only to those entitled to receive it 
and equalizing practices in payment of broker- 
age tou employees, and we now further agree not 
only to observe those rules ourselves but also 
not to countenance their infraction by others 
directly or indirectly under our control. 

Re it further resolved, that prior to the com- 
pletion of any program, by this vote we agree. 
one with the other, that we will not accept 
any business from any new connections con- 
trary to the present board rules. By new con- 
nections we mean new business to us from 
that have done no business with us 
during the past six months. 


CHicaco, 


the election of new 


= 


] 1 
hproKers 


The three new members elected to the execu- 


tive committee were as follows: John K. 
\Valker (Moore, Case, Lyman & Hubbard), 
ll. T. Cartlidge (Western department manager 
of the Liverpool, London and Globe), and 


Charles M. Rogers (Rogers & Rollo). 

Previous to the business session there was 
a luncheon held at the Great Northern Hotel, 
at which the members had an opportunity to 
talk over informally the questions that later 
arose in the meeting. A number of changes 
are contemplated in the rules of the board and 
these were freely discussed. No action was 
on them at the luncheon, however, 


taken 





C. H. Boyer on Fishing Trip 

€. iF. vice-president and general 
manager of the United States National Life 
aad Casualty Company, is on his annual trip 
to Texas. W. Konawel, Louisiana manager, 
ind C. D. Livingston, Houston manager, are 
spending about ten days with Mr. Boyer at 
Port Aransas, near Corpus Christi, fishing for 
This makes Mr. Boyer’s sixteenth an- 
Port Aransas fishing for the 
“silver king.” For a period of fifteen years, 
with one exception, Mr. Boyer has managed 
to celebrate his birthday, October 14, fishing 
in his favorite locality in the Gulf of Mexico. 


Bover, 


tarpon. 


nual trip to 
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Desirable Territory Open for 
General Agencies in Arkansas, 
Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 














W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas. 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 


Live Men Wanted 


the largest life insurance company in the Middle West 
writing both Industrial and Ordinary. 

Only four other life insurance companies in the United States 
have more policyholders than the Western and Southern, 
Now in its 36th year, it is entering a new era of growth and 
offers excellent opportunities at this time to insurance men, 
especially those with Industrial insurance experience. 


The Western and Southern Life Insurance Co, 
CINCINNATI, OHIO 








$$$. 





CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
555 Asylum Street 

CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 


Hartford, Conn, 

















PUBLicaTIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old establi 
publishing house of Charles & Edwin Layton of London, England, whose long rey 
publications on fire, life, marine and otherbranches of insurance embrace the most 
valuable and standard treatises on these-subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET. NEW YORK 

















GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California. 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 


SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 














Cc. A. CRAIG, President iW. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 


Home Office: National Building NASHVILLE, TENN 




















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one ed 
emiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 

















An Exceptional Opportunity 
fo 


r 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 








Southwestern Life Insurance Co. 
Dallas, Texas 


T. W. VARDELL, President T. L. BRADFORD, Vice-President 
Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
Assets over 12,100,000 


Operates in Texas only 
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Walter H. Bennett in Chicago 

Curcaco, ILt., October 13—Walter H. Ben- 
nett, secretary-treasurer of the National Asso- 
ciation of Insurance Agents, has been in Chi- 
cago for a few days, having stopped here on 
his way home from several State conventions 
which he had been attending. He was detained 
here by a wire from home to the effect that 
his wife was ill and required a minor opera- 
tion; and as the Bennett family surgeon is a 
resident of Chicago, she was brought here to 
undergo the operation. Mr. Bennett has im- 
proved his time in conference with several of 
the Chicago local agents who are prominent 
in association work and he was invited to make 
a talk at the quarterly meeting of the Chicago 
Board of Underwriters. Mr. Bennett 
brought the greeting of the National Associa- 
tion to the Chicago board. 


Fire 


Has Course in Fire Rating 
The Youne Men’s Christian Association, 
Toronto, Canada, in its association school, has 
instituted a course in fire rating, 
which will be under the direction of I. Leopold 
Jones as instructor, 
The schedule mapped out for the course is as 


insurance 


follows: 

Theory and principles of schedule rating. 
Study and application of C. F. U. A. sched- 
ules. Also, the principles and operation of 
the coinsurance and distribution clauses. The 
course is as practical as it is possible to make 
it without actual field inspection work. Stu- 
dents are expected to provide their own sched- 
ules. 

Leneth of course—eight weeks, two lectures 
weekly, Tuesday and Thursday, 5.30 to 6.30. 

Cost—$20 to non-Y. M. C. A. members; $17 
to Y. M. C. A. members. 

The course is endorsed by the insurance in- 
stitute and will be followed by an advanced 
course. 





Virginia Commission Agreement 

RicuMmonp, Va., October 15.—It is not be- 
lieved that the rupture between the Union and 
the Bureau will nullify the recently adopted 
commission agreement in Virginia, as the 
signatures of the companies are the individual 
pledges of the companies, and are in nowise 
affected by the membership of the companies 
in any underwriting organization. 

About 8§ per cent of all companies operat- 
ing in the State have signed the agreement, ac- 
cording to iatest advices. Union companies 
were prompt in ratifying the agreement. The 
remaining 15 per cent of the companies who 
have not signed are largely Bureau companies, 
and it is believed that the requisite number 
of signatures to make the agreement effective 
will be obtained in the near future. 





Fire Insurance in Chile 
The Insurance Department of the Chamber 
of Commerce of the United States has sent out 
data prepared by Consul George A. Makinson 
{ Valparaiso relating to the fire insurance 
It is shown that 
insurance for 


C 


transactions in Chile in 1922. 


110 companies transacted fire 


which the gross premiums amounted to about 
61,000,000 pesos, 21,000,000 pesos having been 
paid for reinsurance and 13,000,000 pesos for 
losses. 


MISSOURI RATE SUIT 


Court Declines to Dissolve Temporary 
Injunction 


REDUCTION STILL IN ABEYANCE 


Petition Filed by Companies Attacks Con- 
stitutionality of Measure Under Which 
Superintendent Hyde Would 
Operate 

St. Louts, Mo., October 15.—Circuit Judge 
Henry J. Westhues in the Cole County Circuit 
Court on Saturday, October 13, declined to 
dissolve the temporary injunction obtained by 
the 750 stock fire insurance companies operat- 
ing in Missouri against Ben C. Hyde, Superin- 
tendent of Insurance, from putting into effect 
a new I5 per cent reduction in Missouri fire, 
tornado, hail and lightning insurance rates. 

The temporary restraining order was obtained 
by the companies in July after Superintendent 
Hyde had cited them to appear at Jefferson 
City on July 26 to show cause why the threat- 
ened 15 per cent cut in rates should not become 
Mr. Hyde had not fixed the date the 
reduction was to be made, reserving his judg- 
ment until after the However, 
when the companies applied to the court and 
Judge Westhues issued his order Mr. Hyde 
called off his hearing. 


effective. 


July hearing. 


He has since made repeated efforts to have 
the restraining order set aside, but Judge West- 
hues has declined to entertain his plea. Satur- 
day, after denying Superintendent Hyde’s latest 
motion to set aside the restraining order Judge 
Westhues stated that the companies’ application 
for a permanent injunction would be heard on 
its merits at the November term of court, prob- 
ably on November 1o. 

The companies in their petition for an injunc- 
tion have attacked the constitutionality of the 
law passed by the last legislature under which 
Superintendent Hyde is proceeding. That 
measure, known as Senate Bill No. 320, 
empowered Mr. Hyde to investigate and re- 
strict the expenses of the insurance companies 
in determining the rates to be charged by them 
in Missouri. 

The petition further stated that owing to a 
stipulation entered into by Superintendent Hyde 
at the time, a previous injunction suit against 
him was dropped by the companies. He was not 
to enter a new reduction order until the 10 per 
cent cut made last October, now in litigation, is 
passed upon finally by the courts. The com- 
panies also state that they were not granted 
sufficient time to prepare an adequate defense 
to the threatened new cut. 


Fire Rates in Texas 

Austin, Tex., October 15.—Controversy 
between the State fire insurance commission 
and the “country” insurers who have demanded 
increased fire insurance rates on oil property 
and reductions of suburban and country rates 
was brought to a head when T. M. Scott of 
Austin, author of the application and represent- 
ing the country insurers, following a confer- 
with the commission, charged that no 


19 


ence 


efforts have been made by the commission to 
compel necessary data from oil companies on 
which to base action on the rate matter. 
Hearing has been set for next January by 
the commission on the Scott application for 
revision and increase of rates on oil property, 
refineries and also field property, and for a re- 
duction of rates on country property. 





FIRE INSURANCE COMPANIES GET 
NOTICE 


Superintendent Stoddard of New York 
Sends Out Circular Letter 

Superintendent of Insurance Francis R. 
Stoddard of New York, under date of October 
I5, sent out a notice directed at violators of 
rates and rules on fire insurance as filed by the 
New York Fire Insurance Rating Organiza- 
tion. Alleged disregard of existing practice 
on the part of some is said to be responsible 
for Mr. Stoddard’s communication, which is 
worded as follows: 

This department has been informed that 
many insurance policies are being issued in 
violation of the rates and rules filed by the New 
York Fire Insurance Rating Organization on 
behalf of the fire insurance companies author- 
ized to do business in this State. For this rea- 
son, I am writing a letter to all agents doing 
business in this State, asking their co-operation 
in seeing that the law is observed and inform- 
ing them that this department intends to enforce 
the law. 

Sections 141 and 141-a of the insurance law 
provide in part as follows: 

“Every person, association or corporation 
authorized to transact the business of insur- 
ance within this State, shall comply with the 
rates and the rules affecting such rates of the 
rating organization in which it has membership 
or whose rates it adopts as its standard. 

“No insurance agent, broker, corporation or 
association, shall charge a rate or receive a 
premium which deviates from the rate fixed 
or filed for and the rules applicable to such 
risk * * * *, Any person, association, cor- 
poration or rating organization willfully violat- 
ing any of the provisions of this section shall, 
in addition to any other penalty fixed therefor 
by statute, forfeit to the people of the State 
of New York not less than $25 nor more than 
$1000 for each such offense.” 

There is an orderly procedure provided un- 
der the law for the correction of any schedules, 
rules or rates which may be found to be unfair 
or unreasonable. I will appreciate it if you hear 
of any willful violations of the rates or rules, 
if you will report the same, either to the New 
York Fire Insurance Rating Organization, or 
to this department, in order thet appropriate 
action may be taken to enforce the law. 


Concordia Fire Increases Capital 
Cuicaco, Inu., Oct. 16.—At a meeting of the 
stockholders of the Concordia Fire Insurance 
Company of Milwaukee, held on Monday of 
last week, it was voted to increase the capital 
stock of the company from seven hundred and 
fifty thousand dollars to one million dollars. 





ADDITIONAL CAPITAL 
Inquiries are invited from any operating 
insurance company desiring additional 
capital. Not interested in promotions. 
Send statement and full details, 

“Additional Capital” 
Care of THE SPECTATOR \ 
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SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 


for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


Liberal Commissions. 


Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 

















On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,832,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 
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nsurance Companies, Courts, Juries and Law Makers 
By W. W. Moore 
l‘irst Vice-President, Inter-Southern Life Insurance Company 
Life insurance men are studying and FUTURE VAST crality and generosity never before approached 
sympathizing with the needs of the’ people as The work has been well begun. It has not in the annals of business. In the settlement oi 
they uever did before. As their companies been finished. A great deal more can be done war claims not only were all doubts resolved 
grow in power and capacity to serve, the men ind done faster. The purpose of this paper in favor of the insured, as is proper in all cases, 
behind the companies grow in character and in is to draw attention to that fact in the hope but a great majority of the companies volun- 
grace. Tew, if any, among these men are that when more serious thought is given to tarily waived stipulations in their policies that 
now moved by the false pride and egotism of t some organized and systematic method may would have reduced the amount to be paid 
a kind so pitilessly exposed in the Armstrong — he evolved for the better enlightenment of the — avoided payment altogether, and paid all claims 
investigation of twenty years ago, and for public on the fundamentals of life insurance — in full regardless of the effect on surplus re- 
which the whole institution of life insurance nd the high and unselfish purposes that in the — serves held to insure safety and solvency. Let 
paid a heavy price in the period of suspicion main are actuating the men engaged in the life it be said also, and to their everlasting credit, 
and distrust that followed. There is a new nsurance business in America to-day. If this that not a single company succumbed as a re- 
spirit in the life insurance world. Vastly he done and well done, a far more sympathetic sult of this liberal treatment of policyholders 
eavier responsibilities growing out of the understanding and vastly improved mental atti- curing and after that distressing period. 
enormous increase in the business, assets and tude, on the part of the publi toward the com- ee , 
IVARLY CLAIMS 


accomplishments of the companies, coupled with = panies and the institution of life insurance in a ae : 
But this spirit has not always obtained. In 


the spirit of service fostered, if not generated, general, will follow. Sear, pe Sy: 
during the trying events of the World War, Courts, juries and law makers, being a part = "© ©aM) = eis _ mar ubiis ” sa — 
have resulted in higher ideals, broader views of that public, and in the discharge of their tive orate, claims were frequently viewed in 
ind more unselfish purposes on the part of wn functions certain to reflect the public's _ gent ~ a cal ane and every legitimate 
those responsible for the destinies of the com- attitude as they understand it, may then be ‘" rt employed to - id their payment. Onter 
panies, trusted to listen more impartially, if not more the forms of policies went changed In an 
\ssociations and conventions of company sympathetically, to the claims for simple jus- oe to avoid similar claims in sume. 
officials have had an immeasurably important tice and unprejudiced action which are all the he attempt to so construct policies as to 


: : j ~oe faanholes for aveuinoed eee aS 
part in the growth and development of these great heart of American life insurance asks leave loopholes for avoiding the payment of 


= ; 2 p P ig ‘aims ue atur: > me , ¢ atte 
new ideals. of anvbody to-day or will ever ask again. claims was naturally met by an attempt on 
TY . wr tae e “he : he nar f the courts find a way around 
: air tre: , yere is Y yr th urts to tind a way arou 
[he men in the field, too, have caught the ven in this urge for fair treatment there is the part . ie Bye gest ul 
i Pore oe 8 . - ¢ : : ; 62 > +e these loopholes and probably had much to do 
new spirit if, indeed, they were not the first far less of selfish concern than a zealous re- ‘ oopnholes I : 


j : ° 1 : . ‘ystom n prevailing of most rigidly 
to give expression to it, and through their gard for the preservation of the right and with the custom now prevailing of most rigidly 


splendid organizations, both national and local, power to carry on and give to the public, un- 
may be depended upon to make relentless war  dimiriished by injustice, the .fullest possible 
he measure of protection against those gravest of 


construing the language of the policy against 
the company. 

This doctrine, however, has been carried be- 
yond all reason, the plain meaning of words 
often being distorted to support a verdict 


on the agent who does not show that 
possesses a proper conception of the duties human woes, disease and death. 

and responsibilities of his high calling. Perhaps much of the improved mental atti- 

These forces have had their natural reac- tude of the public so far gained may be at- npan 

tion on the public, producing a corresponding tributed to the creditable way in which the statutes governing mMsurance Cates, and es 
change in its attitude toward the companies. companies weathered the storm of war and in- those prescribing standard policy aia ti 
ia a fluenza losses: that vast onslaught of claims have been subjected to this same iniquitous doc- 
trine as though they were unilateral contracts 


against the company. In many instances the 


Extracts from an address, delivered Tuesday, be- not only having been met promptly, and with- 


fore the lecal ian ae vee ; “ . 
( gal sectic f the American Life Conven- 5 F oe : a a r E 
tion, Des Molnes, peat ; ; : out a single default, but with a spirit of lib- purposely drawn to mislead. 


aI 











The present situation is pretty well summed 
up by the general counsel of one of our large 
life insurance companies as follows: 


For years past, the decisions of judges and 
juries and the actions of law-making bodies 
have evidenced an element of prejudice and 
antagonism toward life insurance companies. 
Juries and law-making bodies have come to 
believe that life insurance companies are 
possessed of unbounded wealth, though this ob- 
viously is an erroneous impression; and it seems 
to me that this feeling is reflected in the un- 
reasonable decisions and awards made by juries, 
and is even more reflected in the attitude of 
law-making bodies with respect to the subject 
of taxation. 


What is the remedy? 
Here is what the learned general counsel of 


one company says: 


When the public is made to understand the 
unspeakable importance of life insurance, and 
is made to believe that life insurance com- 
panies are honest and fair, then I believe the 
prejudice against them in the minds of courts, 
juries and legislators will pass, but it never 
will pass until the results just suggested are 
accomplished. 


Education is the real answer, but it should 
begin with ourselves. 


PLAIN Trutus Best 


First of all the companies should learn that 
any and every form of bombastic, braggadocio 
advertising should be avoided as one would a 
plague. It is not what a company does for 
itself but what it does for others that wins for 
it any measure of public esteem. A corpora- 
tion lacking personality has no other means 
of seif-expression. 

Let the writer of advertisements, replete with 
such expressions “Watch Us Grow,” 
“Pyramids of Progress,’ “Enormous Gains in 
“Sur- 


as, 


Business and Assets,” “Reserve Gains,” 
plus Gains,” “All Records Broken,” “Greatest 
in Our State,” “Greatest on Earth,” etc., etc., 
ad inhnitum, ad nauseam, picture himself boast- 
ing such gains and greatness to a court and 
jury engaged in trying a case between his 
company and some dependent beneficiary; or 
he same story to some body of law 


telling 
Bono” 


makers full of demagogues and “Pro 
publicity seekers looking for something to 
regulate or searching the horizon for new 


sources of revenue by taxation, then it may 
be that he will want to tone down such state- 
ments a bit and say something about how many 
claims his company pays and how quick it pays 
He might also want to talk about how 
thereby, 


them. 
much 
and how much 
do, and would 
against fraudulent claims, unfair treatment and 


and crime is saved 
more good his company could 


do, if it was better protected 


poverty 


burdensome taxation. 

The companies might do many times the ad- 
vertising and publicity work they now do with 
vastly better returns on the money expended 
if they would unite in avoiding this sort of 
advertising and substitute for it the service 
they render policyholders and the public, and 
the enormous benefits the State and Nation are 


reaping from their many activities. 
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The impression must not be made, either 
through faulty advertising or unchallenged re- 
marks of others, that the insurance companies 
are amassing great wealth at the public’s ex- 
pense. Let the public know that “gains in pol- 
icy reserves” are not gains in assets, but gains 
in liabilities—to meet which the companies must 
maintain at compound interest a corresponding 
amount of certain and safe securities. 

These securities are getting so enormous in 
the aggregate the companies can no longer risk 
the public misunderstanding their nature and 
the necessary part they play in meeting policy 
obligations. If all of the assets of the legal re- 
serve life insurance companies in America were 
formed into a solid band of one dollar bills, 
that band would be long enough to girdle the 
earth at the equator twenty-five times and then 
reach to the moon. These assets protect insur- 
fifty billions of dollars, or 
twenty-five times the 
years ago, and eight thousand times the amount 


ance approaching 
amount in force forty 
eighty years ago. Already the companies have 
paid policyholders and beneficiaries a sum equal 
to twelve dollars a minute since the birth of 
(Christ. 

Systematic education of the public on the 
subject of legal reserve life insurance as con- 
ducted in America to-day would certainly work 
a vast and healthy change in the present attitude 
it courts, juries and law makers towards the 
That better attitude 
would be cf immeasurable benefit to the com- 
would 


life insurance companies. 
panies and policyholders and, besides, 
make the work of the agent more responsive of 
results, thereby spreading more broadly the in- 
The 
possibility of such a condition may perhaps be 


not far off and if it is brought about, the busi- 


comparable benefits of life insurance. 


ness will benefit greatly. 


Thursday 


Selling Life Insurance Quotas 
By Frank H. WIiiaAMs 


One of the very best ways to sell life ip. 
surance policies is to do something that jg of 
real help to the prospect. 

A Middle Western agent, for instance, re. 
cently found it extremely difficult to get any. 
where in his efforts to sell a prominent local 
druggist. 

One noon hour the agent was standing at 
the tobacco counter talking with the druggist 
when he noticed a dissatisfied look on the drug- 
gists face as he gazed across the room to the 
soda fountain, where a large crowd of men 
were buying sandwiches, pie and coffee, 

“What's the 
“You ought to be happy with your luncheonette 
doing all that business.” 

“The luncheonette’s all right,” the merchant 
replied. “I’m not worried about the business 
the luncheonette is doing. What bothers me 
is that there’s something wrong with my mer. 
chandising system; 90 per cent of all the noon- 
patrons of my lunchonette are men, 
and I’m doing so little business at. this 
tobacco counter than I can stand here talking 


trouble?” queried the agent, 


hour 


yet 


with you for minutes at a time without having 
a single one of the men at the luncheonette 
come here to buy cigars or cigarettes. I ought 
to be selling tobacco to at least 50 per cent 
of all the men who patronize the luncheonette. 
But I’m not doing it and the question is—how 
can Ido ate” 

For a moment the agent said nothing. Then 
he smiled. 

“Simple enough,” he said. “Your luncheon- 
ette patrons are paying right at the counter, 
Instead of having them pay there, give them 
checks at the luncheonette and direct them to 
This will bring 


pay at this tobacco counter. 


The A pt Retort 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








the men to the counter and then, if you are a 
good salesman, you can sell them cigars and 
cigarettes.” 

The merchant did as suggested. At once 
his business increased. And the agent got the 
business he wanted. 

Help the other fellow make more money. 
If you can do so he'll help you make more 
money yourself by buying insurance from you. 

You have a quota in your own business, Mr. 
a big 


Life Insurance Salesman, and it is 
help to you in getting ahead. 

Why, then, wouldn’t it be an equal aid toward 
success if you would prepare quotas for all 
your prospects and show them these quotas 
when trying to sell them? 

It would be an easy matter for you to figure 
prospects 


out quotas for all live-wire 


based on the amounts of insurance that success- 


your 


ful men in similar circumstances are carrying. 

For instance, take an average prospect—a 
man of thirty-five who is earning $3500 a year 
and who has a wife and three children. No 
matter how much that man is spending for 
rent, no matter how much he may be saving 
in Christmas Clubs or by other 
methods, he should be putting a certain per- 
centage of his money into life insurance. What 
is this percentage, based on what other men 
under similar circumstances in your city are 
doing? 

Suppose that you figured out this quota for 
of course, that he 
wasn't carrying an adequate amount of insur- 
ance—and suppose you went to him with a 
talk on the value of quotas in helping him to do 
his best and get ahead. Wouldn’t this method 
of approach get his immediate interest and 
wouldi’t it help you tremendously in getting 
this man to sign up for his proper quota of 
insurance ? 

Suppose you did the same thing for other 
Prospects. Surely the doing of all this would 
help you tremendously in getting more business 
and in not only reaching your own quota but 
in far excelling it. 

Try this quota selling plan on some of your 


Savings 


this prospect—knowing, 


Prospects and notice how it helps you in selling. 
The idea of program insurance selling, which 
is what is meant by quotas, is one of the props 
on which the future of the business rests. 
Do so now. 


“Keep Fit’? Week 
Opinion differs considerably as to which sea- 
son ot the year is the most treacherous from 
the standpoint of general health, but there is 
doubt that a number 


illness can be 


not tiie slightest great 


of cases of fatal traced to the 


lack of a little care during the change of sea- 


sons between fall and winter. It is at such 
a period of the year that people contract chills 
and disease and lack of 


attention to certain vital factors necessary for 


this combined with 
the proper safeguarding of the public health 
undoubtedly does much to undermine the gen- 
health of 
of the year special weeks are devoted to the 


eral the nation. During the course 
making of a great effort to achieve a standard 
of perfection in certain directions. Thus we 
have Week, Safety 
Week and numerous others, all good in their 
way and each stimulating a desire upon the 
part of the individual to help in the great work 
At this time of the year, 
October, the 


Tire Prevention First 


of national progress. 
however, say the last week in 
introduction cf a week to be known as “Keep 
Fit’ Week is particularly desirable. Take, for 
instance, the individual who is always putting 
off from time to time that little attention so 
necessary in order to insure personal fitness. 
The attention desired differs, just as individuals 
differ. One may have been postponing a visit 
to a dentist for years, another may have been 
leaving for the to-morrow that never comes a 
visit to a physician for certain advice, but what- 
ever category such advice or treatment comes 
under, it is in many cases not only vital to 
the individual but also from the standpoint of 
the general health of the people. How many 
people are continuously putting off such a visit 
until a serious illness develops, as the outcome 
of sheer neglect? With the coming of such a 
week as “Keep Fit’ Week each year a special 
appeal could be made to the individual to in- 
dulge in a physical overhaul such as would not 
only enable him to keep fit on that particular 
week, but enable him to enjoy good health for 
the other fifty-one also. An organization that 
has accomplished much good work from the 
standpoint of keeping people fit is the Life 
Fxtension Institute. This been 
advocating for some considerable time past the 
need for a thorough physical examination on 


institute has 


the part of individuals at least once a year as 


23 





part and parcel of the keeping together of the 
general fabric of national health, and in re- 
sponse to this appeal many people in all parts 
of the country are enjoying the benefits to he 
derived from the service that this organization 
The introduction of a “Keep Fit” 
Week is undoubtedly a suggestion that is well 
worthy of the thoughtful consideration of those 


offers. 


whose particular duty embraces the safeguard- 
ing of the general health of the great Ameri- 
can public, it being in the opinion of many that 
such labors would bring their own reward in 
the number of that 
annually. 


lives would be saved 


. 


Cincinnati Underwriters to Aid Hospital 


CINCINNATI, OHIO, October 12—The civics 
committee of the Cincinnati Life Underwriters 
Association has approved a recommendation 
made by John D. Sage, who is chairman of 
the committee, for a campaign to raise $600,- 
000 for the improvement of the Bethesda Hos- 
pital, Cincinnati, that the association furnish 
a team of one hundred men for the campaign. 

Mr. Sage is the president and manager of 
the Union Central Life Insurance Company. 
The campaign will begin October 12 and end 
Qctober 21. The insurance men’s team will 
be assigned to compact, productive downtown 

A letter has been sent to all mem- 
the Cincinnati Underwriters 
tion, asking for volunteers for this work. 


territory. 


bers of Associa- 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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Selling Group Insurance 


3y WitttAm THORNTON 


Group insurance is the antithesis of industrial ; 
thinking of the two at the same time to some 
minds is very much like a theologian attempt- 
ing to reconcile the doctrine of predestination 
with free-will agency. Each form of coverage, 
however, meets a real need in present-day eco- 
nomic conditions; else both would not continue 
to grow side by side in such astonishing dimen- 
sions. 

Luther Conant, Jr., has made a careful study 
of the relative merits of pension systems, and 
has presented his deductions in a book entitled, 
“A Critical Analysis of Industrial Pension 
Systems,” published by the Macmillan Company. 
From a perusal, one would judge that there is 
a marked division of opinion among capitalists 
and labor leaders, some of both factions align- 
ing themselves on the side of pensions, and 
others of both factions holding the opposite 
view. 

Group AND INpustrRIAL EacH Has Its PLaAce 

It seems that an insurance agent may draw 
two reasonable conclusions from this mass of 
conflicting arguments: 

1. Whether the working man does or does 
not carry insurance himself for the benefit of 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 











his family, the employer is not relieved of a 
degree of responsibility for the employee's well 
being. The tendency of public opinion in this 
direction during recent years is reflected in the 
enactment of laws by many State legislatures, 
making workmen’s compensation insurance com- 
pulsory. 

2. Because employers do grant group insur- 
ance, the individual is not to be excused from 
his own duty to his family. The fact that he 
carries insurance in addition to that given to 
him provides a larger extent of protection. 
Group insurance, or the pension then, is not a 
hamper to the working man’s freedom of 
action, as contended by some of the authorities 
cited by Mr. Conant. 

In passing, it might be pointed out to the 
employees’ advantage that many of them are 
denied the benefits of individual insurance on 
account of physical impairments, and but for 
the fact that they are granted group insurance, 
which requires no medical examination, their 
families would be entirely without protection. 


TMPORTANCE OF PRECANVASS STUDY 

The agent who would succeed in selling 
group insurance must be willing to make a 
painstaking and minute precanvass study of 
each case. In order to present his proposition 
intelligently, he should know approximately the 
number of lives to be insured; he should have 
a fair idea of the wage scale; he should be 
familiar with the general living and working 
conditions surrounding the employees. The last 
is necessary in order that he may form a fairly 
accurate opinion as to what, if anything, the 
employer does for their general welfare. 

Then, in order to reach the employer, he 
must know the type of man with whom he has 
to deal. It is safe to say that in selling a group 
cover, the agent must first convince one man 
that it is desirable. Very often, as in selling 
corporation policies, the agent will be called 
into a committee meeting, or even asked to ap- 
pear before the assembled board of directors; 
his ultimate success will depend in the main 
upon the strength of the convictions of the 
“key man” of the organization, be he president. 
general manager, secretary, or some other 
officer. The outcome will be determined largely 
by how thoroughly this individual has been 


sold. 


Thursday 


As with any form of insurance, there are 
many appeals which may be made in behalf of 
group covers. The wise agent will not dissipate 
the force of his argument by using all; keen 
perception will guide him to the selection of 
the particular reason most likely to strike a 
note of response in the prospect’s mind. This 
is akin to what musicians call synchronizing, 
(It is said to have made the walls of ancien 
Jericho fall!) 


ALTRUISM Moves Some 

Some executives will act through purely 
altruistic motives. The president of a manv- 
facturing concern of national reputation said, 
a few months ago, in speaking of group insur- 
ance: 

“The feature which appeals to me most, per- 
sonally, is the mental relief I feel in knowing 
that when an employee dies his family will 
not be destitute, but will have a sum of money 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Illinois 

















ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


EDMUND P. MELSON, President 


J. DE WITT MILLS, Secretary 
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to defray expenses, and will be taken care of 
until their affairs are adjusted. It has taken 
a big load off of my mind. I may be an old- 
fashioned type, but I do not hesitate to admit 
that rormerly, when cne of my men died, I did 
considerable worrying about his domestic con- 
ditions. Wherever I find it possible, 
upon learning of the death of an employee, I 
drive out to the bereaved home and express my 
sympathy, in no perfunctory manner, but with 
genuine sympathy, and no qualms of conscience, 
because I have the consciousness that the com- 
pany has done something practical to comfort 
and sustain the stricken household.” 

Through group insurance, the employer is 
enabled to aid in a substantial way the widows 
and children of men in whom he has a genuine 
interest, without making them feel that they 
are the recipients of charity. 

Group insurance improves the morale of 
laborers and salaried men; it encourages thrift. 


REACHING A Prospect THROUGH SELF-INTEREST 


Other types of executives cannot be impressed 
with such logic. The agent must demonstrate 
to them the advantages actually to be derived 
by the employer himself. These are the same 
class of men who select endowment policies 
for themselves because of their selfish instincts. 
If the prospect is characteristically cold- 
blooded, the agent may point out to him that 
group insurance has proven a stabilizer of 
capital and labor. The idea did not originate 
with an insurance company; it had its genesis 
in the mind of an employer. Group insurance 
is likely to establish more friendly relations 








Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 
$26,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 


of Canada 


WATERLOO - ONTARIO 


COVERAGE ON TERM OR COINSURANCE PLAN 








between the corporation and those on its pay- 
roll. it has a tendency to satisfy the working 
man. 

The trend of increasing taxation lays a 
heavy toll on profits. I know a young planter 
who operates extensively in the Mississippi 
delta. He has built for each of his negro ten- 
ants a substantial house, screened and painted. 
This man has a theory that since he cannot 
keep all of the money he makes for himself, 
he can obtain a larger indirect benefit from 
it by expenditures on the welfare of his hired 
hands, charging up the outgo as legitimate ex- 
pense, than by paying it to the government in 
taxes. 

After all, taking into consideration the 
accrual of benefits to the employer alone, the 
cost of group insurance to the prosperous cor- 
poration is insignificant. It amounts to about 
twenty-five cents per week for each employee. 


Specious But EFFECTIVE 

Some corporations may be induced to give 
their employees group insurance by the agent 
simply calling attention to the fact that com- 
petitive institutions have done so. This is a 
specious plea, yet none the less effective in cer- 
tain instances. It is my good fortune to know 
one of the most successful group writers in the 
South. A few years ago, he sold practically 
every large lumber mill within a radius of 
thirty miles from his home. After the first 
policy had been delivered, it was comparatively 
easy to induce that particular concern’s con- 
temporaries to follow its lead. Enterprising 
management does not care to lag behind the 
forward trend. The agent then began solicit- 
ing the large department stores. 


REPLACEMENT OF PENSION SYSTEMS 

Group insurance may be suggested as a de- 
pendable replacement for a voluntary pension 
system. The disastrous history of contributory 
pension on associations in America argues elo- 
quently for reliable substitution. Recent notable 
examples adding their testimony to that of the 
long list of their predecessors are the Carnegie 
Foundation for Teachers, which collapsed after 
only a few years’ existence, and the Police 
Beneficiary Association of Philadelphia, Pa., 
which found itself in the possession of $4647.46 
with which to meet $114,000.00 in claims. An 
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agent may point out that the funds of a bene- 
ficial society already functioning can be used 
to reinsure its risks under a group policy; cer- 
tificates of a “speculative” character are thereby 
converted at once into “gilt-edge’” insurance. 

Individual lodges of various fraternal orders, 
even orders with conjunctive insurance depart- 
ments, not infrequently offer burial benefits to 
their members. Why could not an agent sug- 
gest that group insurance is the better and 
safer way of providing such benefits? 

About three years ago, a certain Pythian 
lodge, after floor discussions consuming hours 
and hours of its weekly meetings over a period 
of several months, voted to offer burial cer- 
tificates in varying denominations to its mem- 
bership. A consulting actuary was engaged to 
draft certificates that would fall within the re- 
quirements of the State insurance law, as well 
as measure up to the designs of the lodge. The 
plan was carried out as intended, but the cer- 
tificates proved worse than a drug on the 
market. The premium rate was so high that 
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the members present would have none of them. 

It is true that in this case the lodge had 
a two-fold purpose in view. It was expected 
that the premiums, as collected, would be in- 
vested in securities yielding interest which 
would create an offsetting sinking fund for 
the lodge’s bonded indebtedness on its castle. 
How much more successfully the objective 
could have been accomplished through group 
insurance! Jn addition to providing money to 
defray the burial expenses of each member, 
an equal amount of insurance could have been 
written on every life for the benefit of the 
lodge; the combined premiums per capita under 
a group policy would have been much less than 
the premium on the unsalable certificates. No 
doubt the members would have voted an an- 
nual assessment on themselves, sufficient to 
maintain the group policy. 

When any organization of limited member- 
ship undertakes a program in its own right in- 
volving the law of mortality, it is confronted 
with the grave danger of adverse selection; a 
correct measure of the risk places the cost at 
a figure so high that it becomes prohibitive; 
the feasible solution is found in shifting the 
entire burden to the shoulders of an institution 
equipped to carry it for minimum compensa 
tion. Group insurance accomplishes the shift. 

The field of prospects comprises broad 
acreage; its fertility is capable of yielding not 
only a large volume of group insurance—the 
thrifty agent will cultivate the countless leads 
and intermediat 


it furnishes for industria! 


and even ordinary policies on individual lives. 





North American 
- National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


—‘F. J. Uehling, President. 














THE SPECTATOR 


LIFE INSURANCE SECTION 


British Plans for Life Extension 
(Continued from page 4) 

Dr. Mummery continues his observations, in 
part, as follows: “Should the results of these 
examinations be contidential between the doctor 
and the policyholder, or should they be com- 
municated to the assurance company? Should 
the examinations be conducted by specially ex- 
perienced medical men or by the ordinary medi- 
cal attendant of the policyholder? Finally, will 
it pay the companies to incur the expense of 
the examinations and may, possibly, the exten- 
sion of the system lead to the establishment of 
clinics for the special treatment of all policy- 
holders ?” 

Viewed from another point of view, Mr. H. 
1). O'Neill, in a letter to the Times, made these 
remarks: “Most healthy-minded people have an 
instinctive distaste for being man-handled by 
the physician; neurotics and _ valetudinarians 
may enjoy being continually overhauled, but 
few of us believe them to be the better for 
it. The initial examination for life assurance 
is tolerated since policies on the very best 
terms can seldom be obtained without submis- 
sion to that ordeal. Many experienced assur- 
ance officials, however, deplore the eagerness of 
the very modern doctor to elaborate their tests; 
excellent selection was achieved in the past by 
simple means—the finger on the pulse, the ear 
to the chest, and a good, general look at the 
candidate. Terrifying sphygmomanometers to 
ascertain the blood pressure—the latest develop- 
ment—bismuth meals, skiagrams, and all the 
rest of it are likely to prove actual deterrents 
if we are not careful. The fact that there is 
a steady increase in the number of assurance 
offices offering some sort of assurance without 
medical examination is very significant of the 
ultimate tendency.” 
original letter to the Times, Dr. 
Laureston E. Shaw, IF. R.C. P., under date of 
August 9, took occasion to point out: “This 
company is undoubtedly right in expecting by 


In his 


this means to increase the average length of 
the lives of its policyholders and thereby 
legitimately to add to the profits of its under- 
taking. By the realization of these expecta- 
tions, the will find 
not only their average longevity increased, but 
their expenditure upon medical treatment 
lessened and the incapacity, discomfort, and 
pain incidental to disease diminished. These 
ends are so desirable that I venture to submit 
a modification of the scheme outlined in your 
columns, which, in my opinion, would ensure 


policyholders themselves 


greater advantage being taken of the insurance 
company’s offer better results accruing 
from the examinations conducted.” 


and 


ALTERNATIVE SUGGESTED 

The alternative suggested has been to offer 
a rebate to be granted by life assurance offices 
to policyholders who underwent a_ periodical 
medical examination, would 
presumably be open to all the assured who 
agreed to the plan. It is questionable, however, 
whether such a method of procedure would be 
practically feasible. Mr. A. L. Hunt, general 
manager of the Wesleyan and General Assur- 
ance Society, in a letter to the Times, takes up 
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which rebates 





Thursday 


questions raised by Dr. Laureston E. Shaw, 
pointing out that in the case of his own society 
“it would not be interested in the results of 
the examination if made before the assured’s 
own physician, being content with the state- 
ment that the examination had been made.” 
Mr. Hunt also remarks that he had just 
returned from a business tour in America, 
where he apparently had made inquiry into the 
practices of the life extension institute. He 
observes that “it is suggested that the medical 
examination should be made by the policy- 
holder’s own family physician, but there are 
very strong reasons why it is better to set up 
a network of doctors specially appointed for 
the work. In the first place, it is essential from 
the statistical point of view—a point of view 
of great importance in the development of life 
assurance—that the utmost uniformity be 
secured in carrying out the periodical ‘over- 
haul” <A advantage possibly arises 
from having an occasional independent opinion; 
and here it should be made quite clear that the 
doctor makes the inspection will only 
suggest ,lines of treatment, where necessary, 
and will not be a substitute for the family 
physician, or any specialist whom the latter may 
desire to consult. In the third place, it has 
been found in America after ten years’ working 
of a similar scheme, that, as a result of ex- 
perience, considerable modifications and im- 
provements are made from time to time in the 
standardized laid down for the series 
of tests carried out periodically. Lastly, it is 
essential that some means be provided for dis- 
tributing information to the network of ex- 
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aminers, for providing them with the assistance 
of a central laboratory, and for facilitating a 
continual exchange of views.” 

The point of view which is held in Great 
Britain is clearly quite different from prevail- 
ing opinions on the subject in this country. 
The British viewpoint is probably influenced by 
the experience which has been had under the 
panel service in connection with national health 
insurance. 

The London Times, in an extended editorial 
under date of August 10, concludes that “It is 
obvious that the success of such a plan would 
react quickly and decisively on the general 
health of the community. Sooner or later, in- 
deed, people not themselves insured would be 
induced to adopt the same habit of regular 
medical ‘overhaul’—and thus, as a matter of 
course, to join the ranks of policyholders. In- 
deed the benefit would not be confined to any 
section or party. The assurance companies 
would gain handsomely; the insured would 
also gain; and the nation as a whole would learn 
a great and most valuable lesson. Not the least 
of its merits is that it can be carried into effect 
by individual citizens for their mutual profit 


and advantage.” 


Is MepicaL EXAMINATION SUFFICIENT? 


\ll of the foregoing rests upon the assump- 
tion that an annual medical examination is suf- 
ficient for the purpose. In the light of much 
inquiry this conclusion is, however, seriously to 
be questioned. It depends, in the first place, 
upon the thoroughness and completeness of the 
examination. In the second place, it must be 
self-evident that if an annual ‘‘overhaul” is de- 
sirable an “overhaul” at possibly three months’ 
intervals would be very much to be preferred. 
In fact, the principle might be carried further, 
to the extent that a monthly examination would 
best serve the purpose. This would give the 
examined person the assurance of a real exam- 
ination and the proper medical supervision of 
the human body in much the same manner as 
is the case with periodical inspections of ma- 
chinery. The annual “overhaul” may be quite 
deceptive in leading to the conclusion that all 
is well while organic impairments are in 
progress and develop before the next examina- 
tion is had. Many a person examined super- 
ficially may wrongfully assume himself to be in 
good health and subject the body to over ex- 
ertions with serious consequences to health and 
life. 

In brief, if the periodical examination is to 
rest upon a sound basis it must be carried 
through in the first place with unconditional 
thoroughness, and in the second place, at more 
frequent intervals than once a year. 

But a thorough medical examination, ampli- 
fied by modern mechanical and laboratory aids, 
etc., involves a considerable expenditure. The 
amounts which are now being paid for many 
examinations are evidence that the latter are 
not made with the required skill and thorough- 
ness. A Boston physician has developed a re- 
markably efficient service, which, however, 
starts with a compensation of $25 for the first 
examination and $5 for each subsequent con- 
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sultation. Such a service rests upon a decidedly 
more satisfactory basis of efficiency than super- 
ficial methods making claims to cheapness. The 
whole subject is one of vast importance to the 
people, and it is very much to be hoped that it 
will receive more dispassionate and qualified 
consideration in the future than it has in the 
past. 

The foregoing observations are primarily 
suggested by the efforts of the National Health 
Council in association with the United States 
Public Health Service and a number of volun- 
tary health-promoting agencies to bring about 
a nation-wide examination of the major por- 
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tion of the adult population. No means exist 
at the present time which justify such an effort. 
Preventive medicine is as yet in infancy. The 
diagnosis of incipient disease leaves nearly 
everything to be desired. Physicians are not 
trained to examine the well or to diagnose dis 
ease probabilities, but they are trained to treat 
existing sickness and to bring about an 
amelioration or a cure. To attain the 
and possibilities of health examination there 
is required a material modification of the 
medical curriculum for the benefit of students 
who wish to devote themselves to health con- 
servation, rather than to the treatment and the 
cure of those who are already suffering from 
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serious impairments. 
Sincerity 

The chief difficulty of selling a friend is t 
ease with which the agent slips into banter. 
While a sales interview does not have to be 
“heavy” in its entirety, when dealing with a 
friend it must be kept on a serious basis. If 
the salesman allows the conversation to run in 
a light vein, it is very easy for the friend-pros 
pect to “laugh off” the issue. 

Some life men, it is true, make a point of 
joviality and jocularity; these attributes are 
well enough as openers, but nothing is the 
match for earnest sincerity when it comes to 
the real sales talk—The Pelican. 


he 


—J. D. Fry, well 
broker in Richmond, 


known and_ popular 

Va., lies seriously ill at St 
Circle Hospital in that city, where grave fears 
felt over his condition. 
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Leonard P. Cassidy Joins Northwestern 


Mutual Life 


the Moorman brothers, he carried out much re- 
search work among the larger life insurance 


companies. Ile has handled the insurance end 


Leonard P. Cassidy, secretary of the Moor- 
man Manufacturing Company at Quincy, IIL, 
has resigned his post to go with the general 
agency of the Northwestern Mutual Life at 
that State. Mr. Cassidy will have 
offices with R. O. Becker, general agent for 
the Northwestern Mutual 
all of his time to the insurance business, though 


of the Moorman organization for some years 
and this led to his connection with the North- 
western Mutual Life. lle is a member of the 
Unitarian Church and is president of Lyman 
\lcCarl Chapter, Unitarian Laymen’s League. 
He is a Rotarian, a member of Bodley Lodge, 
A. V. & A. M., and of the Quincy consistory. 


Peoria, 


Life and will give 


retaining an advisory interest in the Moorman ——___— 
Company. -The plans to oc- 

Mr. Cassidy has had a long and thorough its new quarters in the Virginia office building, 
experience in financial and business affairs as : _ 
eS eet a ' : Te as housed in cramped space in the 
weil as 1n the investigation of insurance activi- f£ and Col 


tor several 
welcome the change. 


Virginia Insurance Department 
cupy 
January 1, 
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Hotel 


and his staff will 


Murphy’s Annex years, 


ties. A few months ago, at the instigation of 


Button 








NOLL TE 





UH ee Re ee TINCT (HL 








TT 











| LIFE 











AMERICAN 
CENTRAL 


HELPING THE MAN 
WITH THE RATE BOOK 


LEADS—real, live, business-getting leads on the 
right kind of prospects—are supplied to 
Guardian Agents and help them save time 
and increase their production. 





Home Office 50 Union Square, New York 











| 
| This is only a part of The Guardian’s broad 
program of Agency cooperation. If you want 
if | to know the whole story of what this Company 
fa | is doing for its field men, address: 
Insurance Co, in 
lf 6} | T. LOUIS HANSEN, or GEO. L. HUNT, 
E; INDIANAPOLIS, IND. | Vice-President Supt. of Agencies 
la | ; 
in| The Guardian 
Sree ‘ 
ee | || Life Insurance Company 
| OF AMERICA 
| 
F HERBERT M. WOOLLEN H | Established 1860 under the Laws of the State of New York 
1 PRESIDENT i 
if 
i 



























































ursday 


rt. 





ch re- 
irance 
e end 
years 
Jorth- 
of the 
yman 
-ague, 
odge, 
Story. 


to oc- 
ilding, 
ne de- 
in the 
1 Col. 











October 18, 1923 





rhs SFecrAareg 











WORKMEN’S COMPEN-= 
SATION ACTS 


Sears Says Two Types 
Exist 


Burton P. 


PRINCIPLE FIRMLY ESTABLISHED 


Provisions Relate to Home Office Em- 
ployees of Life Insurance Companies 
as Well as to Others 

3urton P. Sears, counsel of the National 
Life Insurance Company of the U. S. A., was 
the first speaker to address the meeting of the 
legal section of the American Life Conven- 
tion in Des Moines, Iowa, last Monday. Mr. 
Sears spoke of the “Applicability of Work- 
men’s Compensation Acts to Life Insurance 
Agents” and pointed out to life insurance com- 
panies the interest they have in this matter. 
The speaker told his hearers that the estab- 
lishment of workmen's compensation in this 
country was the outgrowth of public demand 
and that the principle of compensation was 
now a permanent and settled fact in American 
jurisprudence. 

Delving into the history of the workmen’s 
compensation law, Mr. Sears traced its develop- 
ment to the present day and said that life 
insurance companies had a direct concern in 
the entire question, for life insurance com- 
panies were employers and their home office 
empluyees were employees under the terms of 
the compensation laws. At this point the speaker 
said: 

In the first place, we find two different types 
of acts in this country—elective and compul- 
sory; twelve (12) States (Arizona, California, 
Idaho, Illinois, Indiana, New York, North 
Dakota, Ohio, Oklahoma, Utah, Washington 
and Wyoming) have compulsory acts and the 
other thirty (30) States have elective acts so 
far as private employment is concerned. In a 
majority of the States acceptance of the act 
is presumed and all employments are subject 
to the act unless they are especially exempted, 
but no compensation law covers all employ- 
ments. Practically all the States exempt cer- 
tain classes of employees from the operations 
of their acts, including, among others, domestic, 
agricultural and casual employments, and num- 
ber of employees. Where insurance companies 
are beyond doubt subject to an act, if their 
agents are to be exempted therefrom it will be 
generally because of the fact that they are not 
employees, but are independent contractors. 
This question of fact, of course, involves the 
terms and character of their employment. 
method of compensation, and the power and 
extent of their employer to control the manner 
of their work. Tt should be noted that, even if 
such agents are held to be employees under the 
acts, any injury sustained by them = must 
arise out of and in the course of their em- 
ployment. 

While there have been no direct opinions ren- 
dered by the court as to whether or not a life 
insurance agent, working on commissions only, 
was considered as an employee of the company, 
Mr. Sears said that one case which he had 
found involved an ordinary soliciting agent, 
and therein the court refused to permit recov- 
ery under the compensation act, though it 
dodged the question as to whether the man 
This entire question, said 


Was an employee. 


Mr. Sears, was one which should be gone into 
by life insurance companies, both for their own 
henelit and that of their employees and in order 
that, when a loss occurs or a claim is pre- 
sented, the companies may exactly know their 
rights in the matter. 


WESTERN INSURANCE BUREAU 
Most Important Action Is Plan for New 
Reinsurance Organization 
Some important decisions were registered at 
the meeting at Pittsfield, Mass., last week of 
the Western Insurance Bureau. One of these 
called for the immediate formation of a rein- 
surance association, the writing capacity of 
which will be sufficient to take care of all busi- 
ness that may be offered by bureau company 
representatives. It is understood that through 
the new organization lines of a million dollars, 
or even more, upon a single risk will be easily 
Most of the fire insurance com- 
panies with home offices in New York are 

affliated with the Union in the West. 

While the manifesto issued by the bureau 
did not call out favorable comment, the organ- 
ization of a reinsurance association was de- 
clared by some who had learned of this action 
to be the logical thing to do. In fact it is con- 
sidered almost imperative to assist the smaller 
bureau companies in meeting the situation which 
is expected to arise in the West. The West- 
ern Insurance Bureau has always been opposed 
to separation in agencies. The abrogation of 
the conference between the two organizations 
in the West means the clearing of many mixed 
agencies: and although this prospect is dis- 
tasteful to the bureau, there is apparently no 
alternative, as the Union companies are now 
determined to conduct their business in their 
own way and through representatives who are 
in sympathy with their methods. 


absorbed. 


Accident Insurance Manual 
(Concluded from page 6) 
constituting a large proportion of the com- 
panies operating in the United States, and in- 
cluding practically every company carrying on 
an active business campaign. The book, in addi- 
tion to being printed in a convenient size and 
upon a fine grade of paper, is self-explanatory. 
Its attractive presentation enhances its volumi- 

nous and accurate contents. 

For over a quarter of a century “The Acci- 
dent Insurance Manual” has heen in the hands 
of insurance field workers, by whom its advan- 
tages have heen highly appreciated: and in its 
present arrangement it is felt that the contents 
will be found admirably effective for the pur- 
poses for which the book was originally devised. 

The 1923 edition is, therefore, presented as 
the leading and most reliable work on the pol- 
icy forms and premium rates which a health 
and accident insurance agent can use. It is, 
indeed, the only publication available to acci- 
dent and health insurance agents, giving a 
synopsis of all of the policy forms and pre- 
mium rates in use by the leading accident and 
health insurance companies of the country. Its 


price is $4.50 per copy. 


29 





Casualty, Surety. Etc 








LAW OF SURETYSHIP 





Change in Interpretation in Recent 
Years 


DECISION OF UTAH SUPREME COURT 


Distinction Made Between Voluntary 
Suretyship and Issuance of Surety 
for Stated Payment 

Satt LAKE City, Utan, October 15.—“The 
law of suretyship of late years has undergone 
a change. In the interpretation of the surety’s 
liability a distinction is made between a volun- 
tary gratuitous surety and one who makes 
suretyship a business for compensation. The 
reasons for the rule of ‘strictissimi juris,’ ap- 
plied in favor of the former do not exist in 
favor of the latter, and with respect to the 
latter the rule is reserved, and the contract is 
most strongly construed against him. This doc- 
trine, while of comparatively recent origin, is 
widely recognized and approved.” This was 
the devision of the Utah Supreme Court in a 
case in which the sexton of Murray City had 
defaulted to the extent of $1200 and had signed 
a note for the amount with a promise of “work- 
ing it out.” The man, however, failed to re- 
fund, in the form of services, more than $50.05 
and the American Surety Company, who was 
on his bond, was called upon to pay the bal- 
ance. 

The surety company pleaded that when the 
municipal authorities accepted the note of their 
employee their own liability ceased right there. 
The company further held that the giving of 
the note was the same as paying the amount 
owing. The matter was taken to the district 
court and the contention of the bonding com- 
pany was upheld and the case was carried to 
the supreme court. 

Justice Cherry, who wrote the higher court’s 
decision said, “the same distinction is made 
and the corresponding rule is applied to both 
the determination of the surety’s liability in the 
first instance and the sufficiency of the grounds 
by which he may be later discharged from lia- 
bility.” Justice Cherry said, further, that the 
courts generally hold that a compensated 
surety can be relieved from its obligation for 
suretyship only where a departure from the 
contract is shown to be a material variance, 
and that it must show some injury done before 
it can be absolved from its contract. 





Keystone Indemnity Exchange Examined 

An examination of the Keystone Indemnity 
Exchange of Philadelphia made by the Penn- 
sylvania Insurance Department as of June 30, 
1923, shows admitted assets of $235,539, and 
a surplus of $72,196. The net premium de- 
posits in the first six months of 1923 were 
$166,108, the loss payments were $42,390, and 
unused premium deposits returned to sub- 
scribers amounted to $28,418. The attorney 
is the Keystone Indemnity Company, whose 
officers are: President, Raymond A. Chase; 
vice-president, C. W. Kanouse; secretary, 1A 
Bonesteel: treasurer, A. H. Napier. 
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FIRE AUTOMOBILE MARINE 


tt HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 











per= ~~! Explosion Pa 
wes eres BUS Ond}Occupancy 


PROSPECTING FOR PROSPECTS 


XPERIENCE shows that prospects are never found 
until they have been created. A need, not asalesman, 
makes the prospect. A list of names may constitute a 
potential market—but not necessarily a list of prospects. 
Men who have never bought insurance are only potential 
buyers, but men who have bought some insurance are 
real prospects. 


Take for example, Sprinkler Leakage Insurance. Many 
property owners have never even heard of it, and there 
are many more who have never been correctly imformed. 
Yet both have installed automatic sprinkler systems— 
(1) for fire prevention—(2) for reducing fire insurance 
cost. Manufacturers, merchants, warehouse men and 
others in these two groups are prospects who can be sold 
Star sprinkler leakage policies. Sprinkler leakage also 
presents an unusual opening to offer your client complete 
protection by adding one or more of the covers here listed 


It is also worthy of note that only a very small amount 


of the total available sprinkler leakage business has been 
placed. When you are next prospecting for prospects, 
think of this opportunity. re 
Fire Postal 
Automobile Profits 
Tornado 4 4 _... Transportation 


Commissions 
Strike, Riot and 
Civil Commotior 


Sprinkler Leakage # 








Sy EASES 
Insurance Co. 


OF AMERICA 


Executive Offices: 1 Pershing Square 
42nd Street and Park Avenue, New York, N. Y. 


Western Department Southern Department Pacific Coast Department 
CHICAGO NEW ORLEANS SAN FRANCISCO 





THE COMPANY WITH THE “L. & L. & G.”’ SERVICE 





THE LEADING FIRE COMPANY 
OF THE WORLD 





COMPANY 
LIMITED 



















The fidelity an Casualty Company ot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1923— 





Total Assets - - Qver Twenty-nine Million Dollars 
Total Reserves - - Over Twenty Million Dollars 
Surplus to Policyholders Over Eight Million Dollars 


Losses paid to June 30, 1923 about Ninety-eight 
Million Dollars 








CASUALTY LINES Surety Lines 








ACCIDENT FIDELITY 
HEALTH ee 
uiasiity |Casualty Insurance| contract 
COMPENSATION oe 
AUTOMOBILE and att 
BURGLARY 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 
ENGINE EXCISE 








FLY-WHEEL MISCELLANEOUS 
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THE SVECTAION 


Casualty, Surety, Etc. 




















WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 


nia, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota, 
Utah, Washington and Wyoming. 


Colorado, Indiana, Illinois, 


TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 











GENERAL REINSURANCE CORPORA- 
TION FORMED 
J. G. White Made President—Cari M. 
Hansen Becomes Vice-President and 
General Manager 
American interests have acquired stock con- 


trol of the General Casualty and Surety Rein- 
surance Corporation and the reorganization of 
that company is under way. It will hereafter 
be known as the General Reinsurance Corpora- 
tion and the British interests which had charge 
of its direction will step out of the way, as 
far as executive control is concerned. 

James G. White, at the urgence of both the 
3ritish and American interests, has accepted the 
presidency of the new corporation and will 
bring to his duties a fund of experience gained 
in the financial and business world. Carl M. 
Hansen, long connected with the casualty and 
surety world, was made vice-president and gen- 
eral manager and will have charge of the cor- 
poration’s affairs. The reorganized General 
Reinsurance Corporation will have a surplus to 
treaty holders of $1,400,000 and total gross 
assets of $3,800,c0o0. The October meeting of 
the board of directors elected Carl M. Hansen, 
J. G. White and C. H. Miller to serve on its 
membership. 

BLUE GOOSE MEETS 
Annual Gathering of Grand Nest Held-- 
Election of Officers 

Cuicaco, Int., Oct. 16—John F. Stafford, 
Western manager of the Sun Insurance Office 
of London, was today elected Most Loyal 
Grand Gander of the Ancient and Honorable 
Order of the Blue Goose at the annual Grand 
Nest meeting of that body here. Mr. Stafford 
has been a member of the Blue Goose for many 
years, and has just completed a term as Grand 
Supervisor of the Flock. W. E. Mallalieu was 
advanced to the office vacated by Mr. Stafford: 
H. Verne Myers, Waterloo, Iowa, was elected 
Grand Custodian of the Goslings, and Wirt 
Leake was advanced to the office of Grand 
Guardian of the Nest. The newest addition to 
the Grand Nest family is Thomas Geraghty 


of Quebec, who was elected Grand Keeper of 
the Golden Goose Egg. Mr. Geraghty is fire 
manager for the general agency firm of G. U. 
Price, Ltd., which represents the St. Paul Fire 
and Marine, the Pacific Coast, and others. 

The first order of business when the sessions 
opened this morning was the reading of the 
annual address of Most Loyal Grand Gander 
W. P. Fess of Winnipeg, which showed that the 
organization sustained a steady and_ highly 
commendable growth during his adminis 
tration. 

Following Mr. Fess’ address a committee, of 
which Past Most Loyal Gander William T. 
Benallack of Detroit was made chairman, was 
appointed to consider recommendations he had 
offered. The committee later reported favor- 
ably on all of them except one referring to the 
enlargement of the initiation ritual. It was 
the opinion of the committee that the purpose 
could as well be accomplished by writing to 
Grand Wielder Rudd. 

Most of the morning was occupied by com- 
mittee reports, which were all indicative of the 
accomplishments of the past year. 

Grand Wieclder Rudd made an excellent re- 
port showing that five new ponds have been 
chartered during the past vear, and that a net 
increase in membership of over six hundred 
has been accomplished since the Past Grand 
Nest meeting. A buffet luncheon was served 
at noon. This evening the annual dinner will 
be held, and over seven hundred are expected 
to attend. 

Cecil B. Myer with Hoover & Diggs 

Cecil B. Mver, Pittsburgh, Pa., has asso- 
ciated himself with Hoover & Diggs Company 
of that city, as manager of the Fidelity, Surety 
and Burglary Insurance Department. 

Mr. Myer retires as branch office manager 
of the National Surety Company in Pittsburgh: 
Death of J. D. Fry 
Ricumonp, Va., October 16—J. D. Fry, 
prominent insurance broker of this city, died 

to-day following a brief illness. 
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GOVERNOR HYDE’S CHARGES 
Attacks Companies in Answering C. J. 
Doyle 

Sr. Louis, Mo., October 16—Governor Hyde, 
here Tuesday, answering C. J. Doyle of the 
National Board, denied that the Missouri In- 
surance Department's efforts to reduce fire rates 
were inspired by or intended to aid reciprocal 
bureaus and reiterated his charges that the 
companies accepted bad fire risks, the public 
paying in higher rates. Governor Hyde said: 

The so-called campaign of education only 
served to befog the issue, and campaigns against 
waste paper and oil cans will not remove them 
so long as the companies permit conditions 
which make it profitable to maintain them. The 
Missouri Insurance Deparment desires above all 
things that the people of the State be afforded 
efficient, solvent and dependable insurance pro- 
tection. To he solvent the companies must 
make a profit. We hold, however, that their 
profits should be earned from efficient and care- 
ful underwriting and management and _ not 
from speculative investment of funds swollen 
hy excess premiums. In their mad scramble to 
obtain the business, companies had from one to 
a dozen agents in every hamlet, one having 
sixty in St. Louis and some paid agents 35 per 
cent commissions, contingents of from 5 to 15 
per cent on top of that. 

Answering Doyle's statement that the average 
rate of premiums has been reduced from $1.10 
cents in 1912 to $1.04 in 1922, Governor Hyde 
stated that rates on dwelling and the average 
man’s property had increased 2% times in ten 
years. He reiterated his charge that the com- 
panies juggled figures to show an underwriting 
loss while paying huge dividends on_ their 
capital stock and concluded by saying the com- 
panies would have to be driven to careful, effi- 
‘ient underwriting. 


John D. Weise Resigns 
John D. Weise, 


Cnicaco, Int., October 16. 
assistant manager of the Underwriters Adjust- 
ing Company of Chicago, has resigned and will 
shortly become connected with the independent 
adjusting firm of Harry M. Wells & Co. Mr. 
Weise is one of the best-known adjusters in 


Chicago. 
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STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 





AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


wansn’s He 100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 





See 


























A Good Book 
tor Life Men-- 


“life Insurance and How to Sell It” 
Price, $1.00, Postpaid 





BSORBING AND INTERESTING, 

containing life insurance salesmanship 
—methods, plans, and suggestions from the 
must successful salesmen. You will find this 
compilation of experience of star producers a 
constructive help in selling more life in- 
surance. 


PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 


Re eer er ere ee $11,171,260.67 
New Insurance Paid for 1922...... 21,305,237.00 
Paid for Insurance in Force Decem= 

| | een 90,759,578.00 


The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart- 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new 
general agencies. If you are interested write to us. 


Address: E. G. SIMMONS, Vice=President and 
General Manager, New Orleans, U. S. A. 




















THE INSURANCE FIELD COMPANY 
Incorporated 
P. O. Box 617, Louisville, Ky. 


Find enclosed check for $.......... for which send to my 
address one copy of Life Insurance and How to Sell It. 


20102508 60 9 6.0 © oo bee Se 


























INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 
PASSES 2 o.oo se) «cesta chars fora sol Ike TO $ 32,633,933 .05 





1 By Eos) ET: ee ae NE CPS Sr age AER TE 28,512,821 .50 
Ca IeAl ATG SUB OLAG 5 :o:5 55/5: 5:0 ohs5-6:4:0. 000i ors: 0%s acters 4,121,111 .55 
PSStAE ACCT IONE soo 5:05 sees wale ars, «6.1 4ieiare aise 230,322,163 .00 
Payments to Policyholders.................. 2,331,155 .50 
Total Payments to Policyholders since Organ- 

NACE I fh ohersiaiaicesleo sisrsisee ee $30,051,860 .92 


JOHN G. WALKER, President. 
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By Joseph @. Seller of the New York Bar 


WY 2SUuTANCE DeClsion & 


AUTOMOBILE 

A provision in an insurance policy render- 
ing it void, “If interest of the assured be 
other than sole and unconditional owner- 
ship,” means voidable at the option of the 
insurer, and to make it void on discovery of 
facts by which disability may be avoided, 
insurer must notify insured of its election to 
avoid within a reasonable time, tender back 
or offer to restore the unearned premium 
received. On failure to do so, the insurer 
will be deemed to have waived its right 
and to have elected to treat the policy as 
valid. 

Where the agent of an insurance company 
knew at the time of writing the policy that 
insured was not the unconditional owner of 
the automobile, such knowledge was attrib- 
uted to the insurer. 

Plaintiffs against 
surer on a policy of covering an 
automobile, which policy contained the follow- 
ing provision: 


commenced an action in- 


insurance, 


“Loss, if any, under this policy shall be 
payable to Nichols & Wright, Clinton, Ind., 
as_ their may appear * * * This 
entire provided by 
added _ hereto, 
of the 
than unconditional or sole 
ownership. The shall not 
be liable caused * * by 
the neglect of the insured to use all possible 
means to save and preserve the property at and 
after the 


interest 
policy, unless otherwise 
indorsed hereon or 


<x 


agreement 
shall be void * 
other 


if the interest 
assured be 
company 
for loss 


fire.” 

defended on the ground that the 
appellee was not the sole and unconditional 
owner. 

Held it is well settled, however, that a pro- 
vision in a policy rendering it void upon cer- 
tain voidable. To 
render it void, upon discovery of the facts the 
insurer the insured of 
tion to avoid the policy and offer to pay back 
the unearned premiums received upen 
failure to do so will be deemed to have waived 
the right to have the policy declared void, and 
will be deemed to have elected to treat it as a 
valid insurance. There was no 
effort on the part of 
appellant to restore the premium, and hence 
the defendant will be deemed to have waived 
any defense it might otherwise have had. 

\nother 
agent, Call, 


Insurer 


conditions, means really 


must notify its elec- 


and 


contract of 


evidence here of any 


fact was in evidence that insurer's 
the truth with reference to 
such ownership at the time he wrote the pol- 
icy. if the jury believed that the insurance 
agent had such knowledge, it was warranted in 
attributing knowledge to the 
under the general 


knew 


insurance 
rule that 


such 
company itself 


knowledge 


acquired by an agent in the course 
of his employment and within the scope of his 
authority, is the knowledge of the principal. 


This rule rests on the following legal prin- 
ciple: “That it 
disclose to his principal all material facts com- 
ing to his knowledge, and upon the presump- 
tion that he has discharged that duty, and also 


is the duty of the agent to 


upon the fiction of the legal identity of prin- 
cipal and agent.” J. 859, 862. 

The insurance company waived the condi- 
tion as to ownership of the automobile by rea- 
son of the knowledge of its agent at the time 
the policy was issued. National Mut. Ins Co. 
of Celia, Ohio, vs. Bales, et al. (139 N. E. 


703, Anpellate Court of Indiana). 


LIFE 


Where a life policy has been issued, pay- 
able to a beneficiary who is debarred from 
recovering the amount thereof, because he 
feloniously killed the insured, the adminis- 
trator of the insured is entitled to recover 
the face amount of the policy. 

This action was brought on a policy of in- 
issued by the defendant to plaintiff 
intestate. On November 26, 1920, the insured 
was shot and killed by her husband and the 
question now litigated is whether the adminis- 
trator is entitled to recover the proceeds of 
the policy. 


surance 


Held that where the policy has been issued 
by a private company, the authorities favor 
allowing the administrator to recover. The 


right of the administrator is ordinarily based 
on the creation of a resulting trust in favor of 
the estate of the insured. It would, of course, 
be contrary to public policy to permit the per- 
son who commits murder to benefit by his crim- 
inal act; but this question does not arise be- 
tween the administrator and the insurance com- 
pany. 

The 

“In case of such death of the in- 
company may pay the amount due 
under this policy to either the beneficiary named 
below or to the executor or administrator, hus- 
or any relative by blood or con- 
nection by marriage of the insured, or to any 
other appearing to said company to be 
equitably entitled to the same reason of having 
incurred expense on account of the insured, or 


policy provided as follows: 
* * 


sured the 


band or wife, 


person 


the production of a 
said persons shall 


for his or her burial: and 


receipt signed by either of 


he conclusive evidence that all claims under 
this policy have been satisfied.” 

The original beneficiary named was “Henry 
\White—hushband.” 


Under date of August 16, the bene- 
ficiary was changed to Charles Miller, 
of the 


The policy 


IQIQ, 
husband 
insured. 

provided that: 

“Subject to the approval of the company, the 


insured, at any time during the continuance of 
this policy may change the bene- 
ficiary or beneficiaries, by written notice to the 
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company at its home office * * * .” 


Under these provisions it is clear that Miller 
has no vested interest in the money to be paid, 
but only an expectancy and that the insured 
had the right to determine who should be en- 
titled to the proceeds as beneficiary in the event 
of her death prior to the maturity of the pol- 
icy. 

As the beneficiary by his conduct has de- 
barred himself from recovery, and the com- 
pany has not availed itself of its authority to 
pay any of the other persons named in the 
policy, judgment in favor of the administrator 
should be affirmed. 

The administrator, however, cannot pay over 
any of the proceeds to the beneficiary. The 
same principle of public policy which prevents 
the beneficiary from claiming directly under 


the policy, prevents him from claiming under 


the statute of descent and distribution. Slocum 
ws. Metropolitan Life Insurance Company 
(Supreme Jud. Ct. of Mass.), 1390 N. E. Rep. 


816. 
ACCIDENT 


In an action against an insurance company 
to recover on an accident policy, the burden 
is upon the company of establishing that an 
injury to the insured, shown to be the result 
of an accident, is within an exception con- 
tained in the policy, where payment is re- 
fused on the ground that there is no liability 
because of said exception. Where the policy 
provided that, “No indemnity shall be al- 
lowed for any loss * * * resulting directly 
or indirectly * * * while insured is violat- 
ing any law or ordinance,” it was held that 
the accident was the direct result of a viola- 
tion of the laws of the United States and 
within the exception exempting from lia- 
bility. 

The insured took out a policy of accident in- 
surance in the defendant company. In his ap- 
plication for the insurance, he stated that his 
occupation was that of proprietor of an auto 
accessory business and his duties were “counter 
duties and salesman, supervising only.” While 
the policy was in force, the insured was in- 
jured in an automobile accident, and thereafter 
died as a result of the injury so received. 

At the time of the accident fhe insured and 
another man were riding in an automobile on 
a public highway. The machine was running 
at a high rate of speed, between forty-five and 
sixty miles an hour, and was loaded with a 
large quantity of whisky and other intoxicat- 
ing liquor. It was being driven at a high rate 
of speed so as to get into Fargo, N. D., some- 
over one hundred miles distant, before 
The machine was owned by the in- 


thing 
morning. 
sured. 
The policy provided among other things: 
“No indemnity shall be allowed for any 
loss * * * * resulting directly or indirectly 
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Insurance a Specialty 
75 Maiden Lane New York City 
Telephone Beekman 3461 








MAJESTIC BLDG., DENVER, COL. 





























Prominent Agents and Brokers 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind, 
Des Moines, lowa. 











Public Accountant Actuarial Actuarial 
PAUL L. WOOLSTON | 
HARRY C. LANDWEHR _| GEORGE B. BUCK 
CERTIFIED PUBLIC ACCOUNTANT INSURANCE EXAMINER, ACTUARY 
ACTUARY AND ACCOUNTANT Specializing in Employees’ 


Benefit and Pension Funds 











25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Col 


d Bldg., OKLAHOMA CITY, OKLA, 











LEON IRWIN & CO., Inc.. New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union 
mobile-Hartford National-Hartford 
American Equitable 










New Amsterdam 
} Casualty Co. 
Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 








JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 



















LEO H. WALDMAN 
f a A 





New York 












Actuarial 














JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG ATLANTA, GA. 






















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, P. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 















FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 


DES MOINES, IOWA 












MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bidg., 36 W. 44th St. 
\ NEW YORK 





















A Policy Saved is a Policy Made 


THE OTIS HANN COMPANY, Inc. 


‘Life Insurance Service” 


10 So. La Sa'le St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 
























Joseph H. Woodward Richard Fondiller 
Harwood E. Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


43 Cedar Street, New York 





W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


98 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 


vad 
















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


$43 So. Dearborn St., Room 1100 CHICAGG 
Telephone, Harrison, 3384 











me 





F. M. SPEAKMAN, C. P. A, 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
PHILADELPHIA | 





THE BOURSE 








ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 











W. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 


Omaha, Neb. 





430 Peters Trust Bldg. 














Consulting Engineers 
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JAMES H. WASHBURN, F.A.I.A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Indust:ial and Special Classes. 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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Insurance Attorney 











Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


erienced Investigators and Adjusters—Lia- 
hg Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 




















Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 


Investigated and adjusted. All lines handled. 
Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 


Proctor Building Newark, N. J. 




















Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 




















Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 
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while insured is violating any law 
or ordinance, nor from voluntary 
exposure to unnecessary danger. * * * *,” 
And also provided: 


“This policy contains the en- 


tire contract of insurance except as it may be 
modified by the company’s classification of risks 
and premium rates in the event that the insured 
is injured after having changed 
his occupation to one classified by the company 
as more hazardous than that stated in the pol- 
icy, or while he is doing any act or thing per- 
taining to any occupation so classified, except 
ordinary duties about his residence or while 
engaged in recreation, in which event the com- 


Pany will pay only such portion of the indem- 
Mites provided in the policy as the premium 
pail would have purchased at the rate, but 


within the limit so fixed by the company for 
such more hazardous occupation.” 

The defendant denied liability on the follow- 
ing grounds: 

(1) That the insured was engaged in a 
violation of law at the time of the accident; 

(2) That the accident resulted from volun- 
tary exposure to danger; 

(3) That the injured after 
having changed his occupation to one more 


insured was 
hazardous than that stated in the policy; and 
(4) That the while 
doing an act or thing pertaining to an occupa- 
than the one stated in 


insured was injured 


tion more hazardous 
the policy. 

The defendant did not tender back the pre- 
i or any part thereof until the time of the 
trial. 

IT WAS HELD that the burden is upon the 
insurer to establish affirmatively that the in- 
jury to the insured was the result of an acci- 
dent within some exception contained in the 
The fact 


while the insured was engaged in the 


policy. mere that the accident oc- 
curred 
violation of the law does not exonerate the in- 
surance company, but, to avoid liability, it must 
prove the violation of law was the cause of the 
accident. It is very clear under the testimony 
that the insured was engaged in transporting 
liquor contrary to law; that the car was being 
driven at a high rate of speed during the night 
time; and that this was done for the purpose 
United 
is extremely 


of enabling the insured to evade the 
States This 
It is obvious that the accident in 


officials. business 
dangerous. 
this particular case occurred solely and only 
because the insured and his companion were 
driving recklessly in order to avoid the pos- 
sibility of apprehension on account of their 
unlawful undertaking. The only possible con- 
that the violation direct 
cause of the accident. 

\s to the refund of the premiums, while the 
insured lived, he continued to be insured as 
against all the risks covered by the policy. As 


clusion is was the 


the insured died two days before the expira- 
tion of the policy, he might be entitled to a 
refund on account of those two days; but in- 
asmuch as the defendant tendered back a much 
greater sum than the premium for those two 
days, on the day of the trial, we do not think 
that this can make the defendant liable. Judg- 
ments reversed and action dismissed. Fiath vs. 
Bankers Casualty Company, 1904 Northwestern 
Reporter, 739 (Supreme Court of North 
Dakota ). 
Millers Mutual Fire Examined 

Acstin, Tex., October 13.—Report of ex- 
amination of the Millers Mutual Fire Insurance 
Company of Fort Worth, which has 
just been made public by Commissioner of In- 
surance John M. Scott, covers the period from 
The com- 


Texas, 


September 1, 1921, to July 31, 1923. 
pany is engaged in writing fire and tornado in- 


5 


surance in the following States: Texas, Con- 
necticut, Delaware, District of Columbia, 
Georgia, Illinois, Indiana, Kansas, Maryland, 


Massachusetts, Michigan, Minnesota, Missouri, 
Montana, Nebraska, New Jersey, New York, 


x 





Miscellaneous Insurance 








North Dakota, Ohio, Oklahoma, Pennsylvania, 
Rhode Island, Virginia and Wisconsin. Also 
some business is written covering risks in other 
States in which the company has no represent- 
ative. 

The financial records of the company were 
found to be “in very satisfactory condition and 
thoroughly in accord with the requirements of 
the convention form of annual statement.” The 
examiners reported as having “suggested to the 
company the advisability of maintaining more 
complete accounts with policyholders from 
whom the company collects premiums direct. 
With the exception of this, the records of the 
company are very satisfactory from an account- 
ing standpoint.” 

A statement of conditions as of July 31, 
1923, shows total admitted assets $722,552 and 
total liabilities $294,287. 

MICHIGAN RATING CONTROVERSY 

ENDED 
See Hint of New Schedule to Be Issued 
Soon 

Lansinc, Micu., October 12—O. M. Henn 
recently was approved and granted a license as 
manager of the Michigan Inspection Bureau by 
Insurance Commissioner Leonard T. Hands. 
Henn succeeds Geo. W. Cleveland as manager 
of the bureau. Licensing of Henn practically 
ends the fight between the State and the rating 
bureau which has been waging for more than 


a year. Commissioner Hands charged that the 
policies of Mr. Cleveland were responsible for 
alleged discriminatory rates on risks. The 


State anti-discrimination commission, after sev- 
eral hearings, upheld Hands and fined the in- 
The 
fine was never paid and appeal was made to the 
circuit Meanwhile, however, the battle 
was taken to the legislature and a new rating 
bureau law, virtually giving the State control 
over the activities of the bureau, was passed. 
The State then remanded the fine against the 
bureau. Mr. Cleveland made application for a 
license as manager of the bureau in accord- 
Commissioner Hands 


spection bureau $2400 for discrimination. 


court. 


ance with the new law. 
refused to grant it. Conferences between mem- 
bers of the Michigan Advisory Board, govern- 
ing body of the bureau, and Mr. Hands were 
of no avail and Mr. Cleveland’s application 
was withdrawn. Mr. Henn, new manager, 
comes to Michigan from Missouri, where he 
has been manager of the rating bureau for 
the past ten years. The final chapter in the 
controversy is expected to be written within 
the next two or three days, when a new sched- 
ule of rates for Michigan is expected to be 
fled. The new schedule, it is said, will call 
for some drastic reductions in the State. 


“Position Wanted 








INSURANCE MAN 


20 years Home Office, Branch Office, Field 
and Agency experience desires to make 
change. Proposition must be attractive. 
All communications confidential. Address 
Box 15, c/o THE SPECTATOR. 
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WANTED 


Managers for These Important Districts | 
KANSAS, EASTERN MISSOURI 


Guaranteed low cost policies. As good as we can make them. 











Any one of the above is an absolutely first class opportunity. 
If your record is clean and you can furnish evidence of your 
Ability as a Personal Producer, your application will be con- 


sidered. 
Address S. W. GOSS, Vice-President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922...............004. $7,369,835 
Payments to Policyholders and their beneficiaries in Death ‘ 
Claims, Endowments, Dividends, Etc................... 5,400,769 
Amount added to the Insurance Reserve Funds............. 2,206,762 
Net Interest Income from Investment.................2+- 2,110/922 


($722,352 in excess of the amount required to maintain the 

reserve) 
Actual mortality experience 52.87% of the amount expected. 
PEMMORUCE ME HOLCOS . crote «6-0-6 s-Srermnvee ne Wsio inet eaetie OU ES $232,163,052 
RETIREE ER UMOD oa 55 co 2551-50; cs ga ajo. SRS IRR I RE wR 46,253,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 












































INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successfuldemonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


“A World of Strength’”’ 











Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 


LAWRENCE, KANSAS | 
| 
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SERVICE TO POLICYHOLDERS 


The keynote of success of the Great-West Life is service to policyholders, 
Its record of profits paid on policies is unequalled. Its rates are among 
the lowest. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


HEAD OFFICE WINNIPEG 














EXCELLENT OPPORTUNITY 


‘or Reliable, Energetic men to represent us in the states of 
ili nois and Missouri with direct Home Office contracts. Liberal 
20! icies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the World 


A “*Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 251,000 
The Reserve Fund is over $17,000,000 
Its Business Standing is of the Best 
Gives Safe Protection toWomen and the; Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich. 








GRAND RAPIDS LABEL CO. 


| 


| GRAND RAPIDS, 


LABE FOR FOLDER 


SHOWING ELABORATE DISPLAY 





MIDLAND LIFE INSURANCE COMPANI 


KANSAS CITY, MISSOURI 


THE COMPANY. 3acked and endorsed by the most substantial 
and influential business men in Kansas City. 

THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 
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Why do Men 


Fraternize? 


MAN has ever feared his inability 

to cope with life’s problems 
ALONE—he has ever realized the 
advantages of Fraternity. Through 
the centuries brotherly fellowship has 
4 brightened lives, it has lightened bur- 
dens—until today, as never before, 
Fraternity is recognized as a vital and 
essential factor in the common weal. 














The spirit of Fraternity has not changed. 


The Fraternal Society of yesterday afford- 
ed pleasant companionship and much ser- 
vice. Affliction or death brought an abun- 
dant measure of human sympathy andsupport 
—financial distress a helping hand. 


And it continues and expands. The 
Fraternal Society of today has the same basis 
and fundamental principles as of old—but the 
Life Insurance Department of the Fraternal 
Society of today must be conducted with 
strict attention to actuarial science and the 
proper provision for reserves as demanded 
by the various Governments and such a 
Society is the Independent Order of 
Foresters. 


, That Fraternity is the outgrowth of deep 
() seated needs of Humanity is evidenced by 

the fact that in North America alone there 
are over two hundred societies with over 
ten million members. 





First Court organized If you are interested in the benefits of 
June Sixteenth, 1874. Fraternal Insurance, write for particulars, 
Over 3000 Courts —Head Office, Independent Order of Foresters, 
organized to date. Toronto. 


NDEPENDEN »2" PORESTERS 
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Admitted Assets, Jan. 1, 1923 COMBINATION 
$3,616,216.00 pp aia 
3 in] 
LIFE 
HEALTH 
ACCIDENT 
NE OLICY 
NE | REMIUM 
—PAYS— 
DOUBLE DEATH 
BY ACCIDENT 
Loss of Hands, Feet, 


x :, yes 
“SS =| Permanent Disability 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. Benefits 


President Reliable Representatives Wanted — - — 


INSURANCECO. 
Northern Life Building 
SEATTLE, U.S.A. 




















1857 | 1923 


Ghe Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 





RES 





WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 


An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 


Agents wanted in Indiana and Ohio. 


A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


AND 


BIG COMMISSIONS that make it worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines Iowa 

















JOHN W. DRAGOO, Secretary 
FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Perpetual rs 

$1,000 000 

« 17,334,014 

12,744,105 

WOE POUMNNONNUB 6 56s onc oc os sstinscensecccee (eee ORD 

Surplus to Policy Holders 5,589,909 
E. C. IRVIN, President. 

J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 








BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 
Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 
Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 











Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 











STUDY OF 


WORKMEN’S COMPENSATION 


Insurance Laws and Service 
MONOPOLY OR COMPETITION 


By the Impartial Committee on Workmen’s 
Compensation Insurance to the 


CINCINNATI CHAMBER OF COMMERCE 


Over 1000 Pages of Testimony Elicited at Hearings 

in Various Cities from Prominent Business Men and 

Public Officers. Recommendations adopted by the 

Cincinnati Chamber of Commerce, including one for 

“A Well Regulated Plan of Competitive Compen- 
sation Insurance”’ 


Price, delivered, Cloth Binding, $5. 





THE SPECTATOR COMPANY 


Sole Selling Agents for Insurance World 


CHICAGO NEW YORK 




















